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2021 is looking promising on many fronts, including the housing 
market! Home prices are at record highs and interest rates are  

still at record lows. Maximize your results by working  
with an agent with experience, education and skill. 

Elaine Berlin White is a Bay Area native who has been selling real estate for 27 years  
after 16 years of practicing law. Elaine can help with all of your real estate needs.

ELAINE BERLIN WHITE
Top 1% of Coldwell Banker Agents Worldwide
Broker Associate, Attorney at Law
ewhite@cbnorcal.com  |  www.elainewhite.com

650.465.4663
CalDRE #01182467

PENDING

COMING SOON

SOLD WITH  

MULTIPLE OFFERS

SOLD WITH  

13 OFFERS

PENDING WITH  

MULTIPLE OFFERS

SOLD

Redwood City

Sunnyvale

Burlingame

Atherton

Portola Valley

San Francisco
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Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01079009. All material presented herein is intended for informational 

650.529.2486
650.207.6005
SeanFoleyCB@gmail.com DRE 00870112

Sean Foley

Welcome Spring  
and New Beginnings!

Magical 3-acre estate with western hills views

This beautiful property just went under contract to a Woodside Winery work-space and rows and rows of vines 

for a property just ~1-mile from the Downtown and 
acclaimed Woodside School.

 

Pending Sale

340 Kings Mountain Road, Woodside
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Historic Santa Clara Ranch • Home or Corporate Retreat

Terry Hundemer, Broker CalBRE#01100594 
ranches@chickeringco.com  (530) 265-5774

The historic Sargent Ranch dates back to 1835 and is located just 40 miles south of world-
famous Silicon Valley.  The northern portion of the property that is being offered consists
of approximately 2,233 acres of beautiful undeveloped ranchland. This quintessential 
California landscape with its rolling hills, creeks, and numerous fresh water springs is a 
rich wildlife habitat and a wonderful place to locate a corporate retreat, home, and/or 
conservation preserve. Offered at $18 Million.

Visit: www.chickeringco.com

Over 2,200 Acres of Beautiful Land•

Close Proximity to SF Bay Area•

Rich Wildlife Habitat•

Multiple Creeks and Springs•
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#1 Individual Compass Realtor in California

#3 Individual Agent in California

#7 Individual Agent in the USA

Judy Citron
650.400.8424

judy@judycitron.com

judycitron.com

DRE 01825569

1325 Garden Lane, Menlo Park

4 beds | 4 + 3 baths | Premier location | Lot size 10,235 sq. ft. | $7,850,000 | 1325Garden.com

FOR SALEFOR SALE

1275 Santa Cruz Avenue, Menlo Park

5 beds | 4.5 baths | Secluded compound | Lot size 21,109 sq. ft. | $9,249,000 | 1275SantaCruz.com

FOR SALEFOR SALE
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M ost high-end properties on 
the Midpeninsula market 
have something special that 

sets them apart, whether it’s acreage, un-
usual amenities or striking architectural 
features.

But what about a property with 74 acres, 
seven houses, three swimming pools, ex-
tensive gardens, its own reservoir and a 
Roman-style reflecting pool the size of a 
football field — not to mention that the 
main house was designed by legendary 

architects? That’s all unique to Wood-
side’s Green Gables estate, which is offi-
cially on the market for $135 million — or 
more than 37 times Woodside’s median 
home value of $3.6 million. 

Green Gables’ English country-style 
main house and gardens were designed 
by brothers Charles Sumner Greene and 
Henry Mather Greene, better known as 
Greene and Greene, celebrated architects 
of the Arts and Crafts movement of the 
19th and early 20th centuries.

The estate is rare not only for its de-
sign and amenities, but also for its size 
and location.

“One of the extremely unusual elements 
of this property is that it is so large,” said 
Brad Miller of Compass Real Estate, who 
is co-listing Green Gables with Helen 
Miller and Kristen Gray. “It’s 74 acres, 
yet so close to everything, less than a 
mile from the town center of Woodside 
and freeway access to anything you want 
to go to in Silicon Valley. ... But you have 
tremendous privacy because of the sheer 
size of the property.”

Miller talked to this publication about 
why the longtime family estate is for sale 
after more than a century, the types of 
buyers he believes might be in the market 
for such a unique listing and what could 
come next for the historic property. 

Built as a summer getaway
The estate, located at 329 Albion Ave. 

in central Woodside near the intersection 
of Albion and Manuella avenues, offers 
expansive views of the hills: The Greene 
brothers designed the main house to max-
imize the views of the estate’s grounds 
and gardens.

The Fleishhacker family has owned 
Green Gables for all 110 years of the es-
tate’s existence. It was built in 1911 by 
wealthy San Franciscans, banker and 
businessman Mortimer Fleishhacker and 
his wife, artist Bella Gerstle Fleishhacker, 
as a summer getaway.

About five generations of the family 
have owned the estate, Miller noted, and 
as time has gone on and the family has 
grown and spread out, the home is used 

more sporadically, prompting its sale.
“It was used pretty actively in the early 

generations, but I think it is used a lot less 
so now,” he said.

Green Gables was also up for sale in 
2015 and 2018, but Miller noted it wasn’t 
formally put on the market. In 2018, the 
family was reportedly seeking about $160 
million for the estate.

Even at today’s lower asking price, the 
estate was the most expensive listing in 
California when it went on the market in 
February, according to Zillow. It ranks in 
the top 25 most expensive listings world-
wide, according to luxury magazine Robb 
Report.

This isn’t the first time a Midpeninsula 
property has set real estate records. Nearly 
10 years ago, Japanese businessman Ma-
sayoshi Son purchased a 9-acre property 
in Woodside’s Mountain Home neighbor-
hood for $117.5 million. The 2012 sale 
was, at the time, the most expensive home 
sale in U.S. history, according to Forbes. 
Son was Japan’s second-richest person 
at the time of the sale. That transaction 
came on the heels of 2011’s $100 million 
record-breaking sale in neighboring Los 
Altos Hills.

Recognized for its unique 
size, amenities  

As for potential buyers for Green Ga-
bles, Miller said, “It’s a pretty broad set 
when we think of potential candidates. It 
certainly lends itself to someone wanting 
a family compound that has multiple liv-
ing options, and yet is very, very private.”

He also suggested it might offer guest 
accommodations for an organization like 

The English country-style main house and extensive gardens were built in 1911 by 
Charles Sumner Greene and Henry Mather Greene, celebrated architects of the Arts 
and Crafts movement. The property has been on the National Registry of Historic 
Places since 1986. Top photo by Magali Gauthier.
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Woodside estate 
hits the market 

for $135m 
Century-old Green Gables  

boasts a rare combination of  
historic architecture, dozens of 

acres — and seven houses

BY HEATHER ZIMMERMAN
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a think tank or an artistic retreat. And he noted 
that the estate offers potential for equestrian or 
winemaking purposes.

With the property’s unimproved hillside 
acres, he said “it really seems to lend itself to 
a vineyard, with the orientation toward the sun 
and the size of the slopes.”

As it stands now, the estate’s seven houses 
could offer a family a ready-made compound, 
albeit one with some unusually fanciful and 
historic elements.

In addition to the main house, architect 
Charles Greene lent his design talents to the 
estate’s Tea & Dairy House, a rustic two-story 
stone building. It was built at Bella Fleishhack-
er’s request as a place to host tea parties, and at 
one time housed a working dairy that processed 
milk, back when the estate had cows. 

Greene is also credited as the designer of 
Green Gables’ free-form swimming pool. Built 
in 1916, it’s considered to be the first pool of 
such a design on the West Coast, and perhaps 
in the nation.

Greene and Greene weren’t the only famed ar-
chitects that the Fleishhackers tapped to build out 
Green Gables: Among the estate’s seven houses 
is the Wurster House, a six-bedroom, two-story 
residence built in 1933 and designed by renowned 
Modernist architect William Wurster. 

Though some of the main house’s rooms 

retain original decor, the house is after all, a 
family home, and families’ needs change with 
the times. With that in mind, Miller said that 
he and his fellow listing agents consulted with 
Dan Garber of Palo Alto architects Fergus Gar-
ber for ideas on how some areas of the main 
house could be modernized. That includes po-
tentially moving and expanding the kitchen, 
which is tucked “around a corner,” to adjoin a 
great room and take advantage of views of the 
western hills.

Designated a lasting legacy
Though a buyer can make some updates, 

more drastic changes cannot be made due to 
another unique feature of Green Gables: a 2003 
conservation easement with the Garden Con-
servancy that prohibits the property from be-
ing subdivided, restricts commercial use and 
limits expansion or replacement of the estate’s 
buildings.

“It’s one of their national showcase proper-
ties,” Miller said of the Garden Conservancy. 
“The main intent was to work to preserve the 
main house and the core garden area of the 
property. And admittedly, it’s a wonderful thing 
because (the property) is absolutely spectacular. 

“It does preclude you from subdividing the 
property, but I don’t think the logical or likely 
buyer for this property would want to subdivide 
it anyway,” he said, adding that the easement 
does offer a “surprising degree of flexibility 
on what you can do in certain core areas of the 
property.”

That Green Gables has never changed hands 
may have helped preserve some of the home’s 
original decor and furnishings, including pieces 
hand-carved by Charles and Henry Greene. The 
architects also designed some of the original 
fixtures for the estate, right down to ceramic 
planters that dot the main gardens. Three bed-
rooms in the main house boast decor and fur-
nishings by famed New York interior designer 
Elsie de Wolfe, whose clients included Amy 
Vanderbilt.

To find a century-old home with some of its 
original elements, particularly furnishings, pre-
served is unusual, Miller acknowledged.

“It’s pretty rare, and it has a strong cool factor, 
because the furniture in those rooms just go so 
well with the style of the house,” he said. 

Assistant Editor Heather Zimmerman can 
be emailed at hzimmerman@paweekly.com.

About the cover:  
The Fleishhacker family’s historic Green Gables 
estate went on the market in February with a price 
tag that is among the top 25 most expensive in the 
world. Courtesy Christie’s.

$36.75M
98 Sutherland Drive, 
Atherton
Sold: Aug. 13; built 1933, 
6bd, 10,613 sq.ft. (previous 
sale 3/14, $13.5M)

$35.25M
267 Camino Al Lago, 
Atherton
Sold: Feb. 11; built 2013, 
6bd, 17,687 sq.ft. (previous 
sale 11/13, $27M)

$23M
190 Almendral Ave., 
Atherton 
Sold: Aug. 6; built 2015, 6bd, 
11,160 sq.ft. (previous sale 
10/19, $21.75M)

$22.5M
15 Hidden Valley Lane, 
Woodside
Sold: May 29; built 2003, 
3bd, 8,826 sq.ft. (previous 
sale 8/14, $23M)

$20.5M
176 Harcross Road, 
Woodside 
Sold: April 13; built 1933, 
7bd, 7,223 sq.ft.

$20M
244 Polhemus Ave., 
Atherton 
Sold: May 29; built 2009, 
6bd, 10,206 sq.ft. (previous 
sale 5/14, $18.9M)

$20M
1500 Cowper St.,  
Palo Alto
Sold: Sept. 4; built 2019, 5 
bd, 7,930 sq.ft.

$19.25M
18 Monte Vista Ave., 
Atherton 
Sold: Nov. 9; built 2012, 3bd, 
9,882 sq.ft. (previous sale 
1/12, $13.78M)

$18.4M
3620 Woodside Road, 
Woodside 
Sold: Feb. 21; built 2003, 
5bd, 5,184 sq.ft. (previous 
sale 10/11, $12.5M)

$18.25M
283 Stockbridge Ave., 
Atherton 
Sold: Nov. 30; built 2020, 
7bd, 9,867 sq.ft.

$17.88M
78 Logan Lane, Atherton
Sold: Sept. 28; built 1918, 
6bd, 10,310 sq.ft. (previous 
sale 10/99, $6.08M)

$17M
255 Golden Hills Drive, 
Portola Valley
Sold: Sept. 22; built 1960, 
4bd, 3,920 sq.ft

$15M
601 Melville Ave.,  
Palo Alto
Sold: Sept. 22; built 1905, 
5bd, 7,823 sq.ft. (previous 
sale 6/11, $4.9M)

$14.6M
265 Polhemus Ave., 
Atherton
Sold: Sept. 21; built 1977, 
4bd, 3,720 sq.ft. (previous 
sale 3/00, $5M)

$13.25M
86 Tallwood Court, 
Atherton
Sold: Jan. 27; built 1900, 
7bd, 6,350 sq.ft. (previous 
sale 7/89, $1M)

— Information compiled  
by Linda Taaffe

Home sales data was provided 
by California REsource, a real 
estate information company that 
obtains the information from 
the County Recorder’s Office. 
Information is recorded from 
deeds after the close of escrow.

Top 15 most expensive Midpeninsula 
home sales of 2020 

T he Midpeninsula has long been home to real estate with stag-
gering price tags, from the $9 million empty lot for sale in Old 
Palo Alto in 2019 to the $96.8 million Palo Alto Hills home put 

on the market in 2018.
Now, Woodside’s historic Green Gables estate, which is listed for 

$135 million, is among the top 25 most expensive homes for sale in the 
world, according to luxury magazine Robb Report. The 110-year-old 
property, if sold for asking price, would eclipse the region’s record-
breaking sales of $117.5 million in Woodside in 2012 and $100 million 
in Los Altos Hills in 2011, which were both believed to be the largest 
transactions in U.S. history at the time.

While these prices seem extravagant even for Midpeninsula stan-
dards, there were plenty of homes that sold for north of $13 million over 
the past year. We’ve compiled a list of the most expensive single-family 
homes sold in the region in 2020 during both pre- and post-pandemic 
months. 

The 74-acre estate includes three swimming 
pools and an 18,000-square-foot reflecting 
pool surrounded by a faux Roman stone 
arcade.
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The Greene brothers designed the main house’s rooms to maximize the views of the property’s 
gardens and grounds.
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For more information and to arrange a private showing of this exceptional estate, please contact:

Among Top Teams in SF Bay Area 
(per The Wall Street Journal rankings)

www.HelenAndBradHomes.com

550 Albion Avenue  |  Woodside  |  Offered at $16,950,000  |  www.550AlbionAve.com

Private Enclave in Central Woodside

HELEN & BRAD MILLER
650.400.3426  |  650.400.1317 
helen.miller@compass.com 
brad.miller@compass.com 

License# 01142061  |  License# 00917768

Rankings provided courtesy of Real Trends, The Thousand list of individual agents by total sales volume in 2020. Compass is a real estate broker licensed by the State of California and abides by Equal Housing 

price, condition, sale or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  
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For more information on these extraordinary properties, 
please contact us. We would love to share the details.

The property information herein is derived from various sources that may include, but not be limited to, county records and the Multiple Listing Service, and it may include approximations. Although the information is believed to be accurate, 
it is not warranted and you should not rely upon it without personal verification. Real estate agents affiliated with Coldwell Banker Realty are independent contractor sales associates, not employees. ©2021 Coldwell Banker Realty. All Rights 
Reserved. Coldwell Banker Realty fully supports the principles of the Fair Housing Act and the Equal Opportunity Act. Owned by a subsidiary of NRT LLC. Coldwell Banker, the Coldwell Banker logo, Coldwell Banker Global Luxury and the 
Coldwell Banker Global Luxury logo are registered service marks owned by Coldwell Banker Real Estate LLC. 

HUGH CORNISH

650.619.6461
hcornish@cbnorcal.com
CalRE#00912143

650.400.2933
stephanie.elkins@cbnorcal.com
CalRE#00897565

STEPHANIE ELKINS
VAN LINGE

RESIDENTIAL BROKERAGE

&  A S S O C I AT E S

HughCornish.com
Over $2.75 Billion in Sales 
#1 Agent in SF Bay Area 
Coldwell Banker, 2020

#30 Agent in U.S. 
The Wall Street Journal, 2020

FOR SALE BY HUGH CORNISH
& ASSOCIATES

Cul-de-sac in Central Menlo Park
9 Wood Lane  MENLO PARK

Price upon request  |  9WoodLane.com

European Luxury Living in Allied Arts
755 Cambridge Avenue  MENLO PARK

Offered at $3,695,000  |  755CambridgeAve.com

 Cul-de-sac in Heart of Woodside
170 Fox Hollow Road  WOODSIDE

Offered at $9,650,000  |  170FoxHollow.com

Remodeled Condo Near Stanford
2140 Santa Cruz Avenue, D107  MENLO PARK

Offered at $1,198,000  |  2140SantaCruzD107.com

 Stylish Remodel in Lindenwood
2 Fredrick Avenue  ATHERTON 

Offered at $6,798,000  |  2Fredrick.com

Remodeled Charmer / Las Lomitas Schools
1441 Franks Lane  MENLO PARK 

Price upon request  |  1441Franks.com

Classic Elegance in Central Atherton
345 Selby Lane  ATHERTON

Offered at $8,450,000  |  345Selby.com

Chateau in Prestigious Blue Oaks
11 Buck Meadow Drive  PORTOLA VALLEY

Offered at $7,575,000  |  11BuckMeadow.com
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OVER $1 BILLION SOLD
AND  PER WSJ, 2020

750 West California Way, Woodside 
$3,595,000

450 Summit Springs Road, Woodside 
$3,795,000

1589 Our Hill Lane, Woodside* 
$4,750,000

305 Cervantes Road, Portola Valley* 
$3,995,000

 
$2,995,000

 
$3,195,000
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Some exciting homes  
coming soon in:

Contact me for details.

* Represented Buyer

168 Otis Avenue, Woodside* 
$2,995,000

355 Old La Honda Road, Woodside 
$3,995,000

148 Bardet Road, Woodside 
$3,995,000

1284 Truman Street, Redwood City 
$2,295,000 (Pending)

3830 Farm Hill Blvd., Redwood City 
$1,695,000 (Pending)

$4,995,000 | Woodside  
773 Cañada Road; 10 acres

$4,350,000 | Woodside  
1090BearGulch.com

$5,295,000 | Woodside  
740WCalifornia.com

$4,495,000 | Woodside   
3710Tripp.com

Boutique Customized Service with Strong Local and Global Presence

650.740.2970  DRE# 01230766

erika@erikademma.com
erikademma.com   
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® DRE#: 01349099    Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 

Changes in price, condition, sale or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and 
square footage are approximate.

of your life should be handled with exceptional care. Colleen’s years of 

experience, precision and insightful guidance make her an invaluable partner. 

650.380.0085      colleen.foraker@compass.com       colleenforaker.com
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EXQUISITE GATED ESTATE  —  IN OLD PALO ALTO

PRESTIGIOUS OLD PALO ALTO ON 1/2 ACRE

70 Waverley Oaks

1995 Waverley Street

Located in what is deemed the most notable street in 

Old Palo Alto, this stunning home has been masterfully 

renovated and expanded by renowned Palo Alto 

architects.

Luxurious 2008 California Tudor embracing the senses 

“Heart, Mind & Soul”. Rare Old Palo Alto triple lot (19,680 

sf ). CAW designed 100% compliant Ca. Title 24 Energy 

efficient. Best engineering, construction, technology, 

2x8 framing, steel girders, oversize beams & double 

reinforced foundation make it strong. Enjoy 16 x 50 salt 

water Pool/Spa w/ safety cover. Only 3 homes in Old 

Palo Alto w/ Fiber Optics . Exquisite materials include: 

Straight grain Doug Fir, Venetian plaster & stone give 

an organic feel. Radiant Heat + FA/AC. Awesome pro-

grade Chefs kitchen: island, 4 ovens, 2 refrigerators, 2 

DW, 2 sinks, many drawers, pantry & vast counter tops. 

Nana doors open to patios for poolside entertaining. 

Outdoor kitchen with new Lynx Bar-B-Q, gas burner, 

sink & refrigerator. Extra large dedicated office has 

wiring to printer cabinets. Muti-use Basement includes 

awesome Tech Room w/ own AC. Convert garage into 

2nd home office, guest house, or an artist studio. 

Living Space:  3610 SF (Per ANSI Z765)    |    Lot Size:  9054 SF (per architect)

$9,000,000

5 Bedrooms | 4 Baths | 2 1/2 Baths | 6,265 SF

$16,380,000

For a private showing, please contact

Jan Strohecker
International Diamond Society

Experience  Counts - 32 Years Selling Local Properties

(650) 906-6516
janstrohecker@yahoo.com

DRE#00620365

Please visit: www.janstrohecker.com  
for Concierge Video, drone views, floorplan visuals,  

pictures & extensive property amenities.

•   This 70 Waverley 
Oaks home has been 
stripped down to its 
corebones and then 
re-built

•   Steel and/or Simpson 
beams added 
throughout

•   Basement/foundation  
re-dug with steel 
supports

•   New family room added
•   Two new fireplaces 
•   Two baths totally 

reimaged & new 1/2 
bath

•   New garage w/ 
plumbing

•   All new exterior stucco
•   All new flooring 

•   All interior walls 
replaced

•   New windows 
throughout

•   New electrical wiring
•   New laundry room
•   New closets
•   New HVAC System
•   New kitchen with  

Pro-grade appliances
•   New slate roof
•   New steps
•   New water & sewer 

lines
•   New driveway, 

landscaping + exterior 
lighting

•   Control14 Smart Home
•   Wired & WiFi 

throuhgout
•   And much more!

SOLD!

Best Engineering, Construction and Technology
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T he challenge to create 
enough affordable and di-
verse housing options to 

meet local needs has been an on-
going struggle along the Midpen-
insula for decades. Five projects 
in various stages, however, could 
soon give the area’s housing inven-
tory a boost as they head toward 
the finish line after years of wind-
ing through the planning process. 
Each project, whether through 
unique funding partnerships, cre-
ative infill designs or the use of 
new zoning laws, could pave the 
way for how future projects get 
done. 

Wilton Court
Type of Project: Affordable 
housing 
Address: 3705 El Camino Real, 
Palo Alto 
Project phase: Approved in 
January 2019; broke ground in 
January 2021.
Project description: Located 
in the Ventura neighborhood, 
Wilton Court is a four-story 
development featuring 59 
apartments for single- and two-
person households that earn 
between 30% and 60% of the 
area median income. When 
completed, 21 apartments will 
be reserved for adults with 
intellectual or developmental 
disabilities.
Project significance: The 
project represents a rare 
victory for the Palo Alto City 
Council, which has often talked 
about the need to build more 
affordable housing but has 
had little success in doing so. 
When the council approved 
Wilton Court in January 2019, 
the project became the first 
100% affordable housing project 
approved in the city in seven 
years. The council planted the 
seeds for the project in 2018 
when it created an “affordable 
housing overlay” that relaxes 
zoning restrictions for affordable 
housing projects in commercial 
corridors. Wilton Court was 
the first project to submit an 
application under the new zone. 
Developer: Nonprofit group Alta 
Housing

788 San Antonio
Type of Project: Mixed-use/
residential
Address: 788 San Antonio 
Road, Palo Alto
Project phase: Secured 
unanimous City Council 
approval in November 2020.
Project description: Located 
near Leghorn Street, the project 

is a four-story building with 102 
apartments and 1,800 square 
feet of retail. The project’s 
residential component consists 
of 32 studio apartments, 66 
one-bedroom apartments and 
four two-bedroom apartments. 
Sixteen apartments are 
restricted to below-market-rate 
households. While the developer 
plans to offer these units as 
apartments, the city’s approval 
allows for them to be converted 
to condominiums at a later time.
Project significance:
This was the largest residential 
project approved by Palo 
Alto City Council in 2020 and 
prompted the council to extend 
some of the zoning benefits 
of this project to 16 other 
properties on the two-block 
stretch of San Antonio, between 
Middlefield and Charleston 
roads, with the goal of attracting 
additional developments to the 
area. A byproduct of the city’s 
recently created “housing impact 
program,” the project at a former 
commercial site signifies the 
council’s desire to look beyond 
its main downtown areas for 
housing opportunities. 
Developer: 788 SAPA Land LLC

231 Grant Ave.
Type of Project: Teacher 
housing
Address: 231 Grant Ave., Palo 
Alto
Project phase: Palo Alto held 
its first public hearing on the 
preliminary project on Feb. 8. 
Santa Clara County, which is 
overseeing the project, plans 
to go through the design and 
environmental review processes 
this year, with the goal of 
launching construction in August 
2022 and completing the project 
in February 2024.
Project description: Conceptual 
plans for this project feature 
a four-story complex with 110 
apartments — 25 two-bedroom 
apartments, 61 one-bedroom 
apartments and 24 studios — 
for teachers and school district 
employees. 
Project significance: This 
project is being developed 
exclusively for local teachers 
and school district employees 
on county-owned land near 
the California Avenue Business 
District using “innovative” 
funding partnerships with the 
county and local school districts 
and cities. Santa Clara County 
and Palo Alto are contributing 
$6 million and $3 million toward 
the project, respectively, while 
Facebook has offered a $25 
million grant. Five school districts 
have tentatively agreed to pitch 

in $600,000 each for an equal 
stake in the units built.
Developer: Nonprofit groups 
Mercy Housing and Abode 
Communities.

555 W. Middlefield 
Road
Type of Project: Housing infill 
Address: 555 W. Middlefield 
Road, Mountain View
Project phase: The project is 
expected to come before the 
Mountain View City Council 
for approval this summer, with 
construction set to begin in 
2023. Construction will be 
phased over five years to avoid 
displacing current tenants.
Project description: This project 
will feature 329 apartments in 
two, four-story buildings planted 
in a complex that’s been around 
since the 1960s.
Project significance: This infill 
project would significantly boost 
the size of a large apartment 
complex along Middlefield 
Road, bumping up the number 
of units from 402 to 731 — all 
without demolishing a single 
existing home. 
Developer: Avalon Bay 
Communities

2951 El Camino Real
Type of Project: Mixed-use 
Address: 2951 El Camino Real, 
Palo Alto 
Project phase: The city signaled 
its support for the project during 
a January “pre-screening” 
hearing and is awaiting a formal 
application.
Project description: The project 
at El Camino Real and Olive 
Avenue would include 113 
apartments, as well as 1,000 
square feet of retail and 5,000 
square feet of office space. The 
housing component consists 
of 24 studios, 65 one-bedroom 
units and 24 two-bedroom units, 
with a total of 23 apartments 
offered at below market rate.
Project significance: If 
approved, this proposal in the 
Ventura neighborhood would 
be the first Palo Alto project to 
get the green light under the 
city’s new “planned housing 
zone” process, which allows 
residential developers and the 
city to negotiate exemptions 
from zoning standards. As 
such, it represents the city’s 
newfound willingness to give 
developers leeway on height 
limits, density restrictions and 
parking requirements, provided 
their projects include significant 
residential components. 
Developer: Acclaim  
Companies 

Market watch
Five projects changing the conversation about housing 
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Santa Clara County’s proposed development would provide 110 
apartments for teachers and school district employees at 231 Grant 
Ave., near the Palo Alto Courthouse. 
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This housing project at 788 San Antonio Road in Palo Alto was 
approved by the City Council on Nov. 17, 2020. It includes 32 studios, 
66 one-bedroom apartments and four two-bedroom apartments. 
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A proposed four-story apartment complex would boost housing at 
555 W. Middlefield Road in Mountain View. 
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Palo Alto is considering a proposal for a 119-apartment 
development at 2951 El Camino Real, which would also include 
5,000 square feet of office space and 1,000 square feet of retail. 
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Wilton Court, a 59-unit affordable-housing development at 3705 El 
Camino Real in Palo Alto, broke ground in January.

2021  |  SPRING REAL ESTATE

—Linda Taaffe
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We’re Leading Real Estate.

Health and Safety
Virtual Solutions
Tech and Innovation
Exclusive Inventory
Agent Productivity
Local Expertise
Global Reach

Discover the difference with us.

GoldenGateSIR.com
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Contact Julie for more details and schedule a private tour

890 Robb Rd, Palo Alto
List Price: $19,500,000

www.RobbRdFrenchEstate.com

• Total Living Area | +/-8874.54 SF | 7 Beds 9.5 Baths

• Main House | +/-6557 SF | 6 Beds 6.5 Baths

• Pool House | +/-871 SF | 1 Bed 2 Baths

• Conference Center | +/-1446.54 SF | 1 Room 1 Bath

• Garage | +/-900 SF

• Lot | +/-1 Acre 

• Panoramic views of the San Francisco Bay and beyond

• Originally designed by acclaimed architect Stephen Pogue

• Recently expanded and updated

• Recently remodeled master chef ’s kitchen boasts soaring   

  cathedral ceilings, vast island, state of the art cabinetry and     

  appliances, and casual dining area with gourmet coffee bar

• Luxurious pool house includes two bathrooms, a full kitchen,  

  and guest suite

• Newly constructed multipurpose center with solar panels and      

  green energy designed for catering, sized for conferences and  

  large-scale events

FOR SALE

Leading 100  in the Bay Area, , Realty Trend 2019

355 + Properties Sold

$530 Million + Sales Volume

90 + Homes Sold in Palo Alto
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Main House | +/- 3451  SF | 4 Beds | 3.5 Baths 

Guesthouse | +/- 576  SF | 2 Beds | 1 Bath

Total Living Area | +/- 4027 SF     Lot | +/- 1 Acre

3110 Bandera Dr, Palo Alto

879 Newell Pl, Palo Alto 3150 Middlefield Rd, Palo Alto

Custom Oasis in Palo Alto Hills  
Nestled along a cul-de-sac in one of the Bay Area’s most desired enclaves, 

this eco-friendly luxury residence affords convenience, tranquility, and 

ultimate privacy. 

4 Beds 2 Beds2 Baths 2 BathsLiving Area | +/- 1820  SF Living Area | +/- 998  SFLot |+/- 6695  SF

Proudly serving Palo Alto and 

surrounding neighborhoods for 

nearly 20 years

Check out www.JulieTsaiLaw.com 
for more listing details

Julie Tsai Law

Broker Associate, CRS, SRES, MBA

650.799.8888

julie@julietsailaw.com

julietsailaw.com

DRE #01339682

PENDING

$4,498,000

$1,080,000$2,998,000

PENDING FOR SALE

Contact Julie for her Coming Soon inventory and her long list of buyer requirements
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Current & Recent Listings

4121 Orchard Court, Palo Alto  ·  $5,271,500

435 Santa Rita Avenue, Palo Alto  ·  $9,450,000

30 Trail Lane, Woodside  ·  $23,000,000

151 Waverley Street, Palo Alto  ·  $3,995,000

567 Maybell Avenue, Palo Alto  ·  $4,577,100

SOLD

SALE PENDING

SOLD

12160 Kate Drive, Los Altos Hills  ·  $16,800,000

1 Thayer Road, Bonny Doon  ·  $20,000,000

15400 Madrone Hill Road, Saratoga  ·  $20,000,000

155 Bardet Road, Woodside  ·  $13,995,000

4101 Clemo Avenue, Palo Alto  ·  $4,530,900

#1 AGENT

Michael Dreyfus, Golden Gate Sotheby’s International Realty

TOP 125 AGENT  
WSJ / Real Trends

SALE PENDING
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Noelle Queen

650.427.9211

n.queen@ggsir.com

Lic. #01917593

Michael Dreyfus

650.485.3476

m.dreyfus@ggsir.com

Lic. #01121795

Book Your Private Viewing Online at 
www.Dreyfus.Group

Orchard Park Palo Alto’s Newest Neighborhood

Live, work and learn from a beautiful new home with space for the whole family at Orchard 

Park. A community of 16 new luxury homes each with 5+ bedrooms, garage, covered 

porch, patio and light-filled, finished basements complete with lounge, wet bar and space 

for a gym and a home theater.

Starting in the mid $4,000,000’s

* Rendering may vary slightly from actual home or its surroundings.

More at OrchardParkPaloAlto.com
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MARY    650 888 0860
MARY@GULLIXSON.COM  DRE 00373961

BRENT   650 888 4898
BRENT@GULLIXSON.COM  DRE 01329216

@GULLIXSONTEAM

RECENT SALES

WOODSIDE: 3500 Woodside Road   |   $27,000,000
5 acre unrivaled equestrian estate just 1 mile from the Town Center 

Solar powered with generator  |  Woodside schools

WOODSIDE: 166 Olive Hill Lane   |   $16,995,000
 

Fitness center  |  Wine cellar  |  1-bed guest house & a Casita

www.166OliveHill.comwww.3500Woodside.com

PALO ALTO: 935 Scott Street   |   $15,250,000
GreenPoint-rated home   |  Easy stroll to downtown 

www.935Scott.com

EXCEPTIONAL PROPERTIES

SOLD: Amador Ave. Atherton SOLD: Walsh Road, Atherton SOLD: Santa Rita Ave., Palo Alto
Represented the Buyer

SOLD: Mountain Home Rd. Woodside 
Represented the Buyer
  

FOR LEASE

917 FREMONT PLACE, MENLO PARK
$8,250 per month  |  Excellent close-to-town Menlo Park 

2 bed, plus den, & 2 baths  |  1-car garage + dedicated space
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The Gullixson Team are Ranked #1 Compass Small Team in California and  
#6 Small Team Nationally per The Wall Street Journal (published in June 2020)

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented 
herein is intended for informational purposes only and is compiled from sources deemed reliable but has not been verified. Changes in price, condition, sale or  

withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.

www.903Berkeley.comMenloParkPenthouses.com

GULLIXSON.COM

DOWNTOWN MENLO PARK: 1275 El Camino Real
Penthouse 3 bed, 2.5 bath condo  |  2,155 sq. ft.  |  Wraparound Terrace 

Sleek kitchen  |  Solar electricity  | Air conditioning  |  $4,500,000

MENLO PARK: 903 Berkeley Avenue   |   $6,995,000
   

Just 2 miles from downtown Menlo Park  |  Menlo Park schools

WEST MENLO PARK: 1303 Crane Street   |   $1,795,000 
2 bed, 2.5 bath town home  |  Just one block to Downtown  
2-car garage and private backyard  |  Menlo Park schools

MENLO PARK: 23 Sunset Lane   |   $10,750,000
Newly constructed contemporary  |  5 bed, 6 baths  |  Sharon Heights 
Neighborhood  |  Pool / spa  |  Potential ADU  |  Las Lomitas schools

www.1303Crane.com www.23SunsetLane.com

ATHERTON: 38 Sargent Lane   |   $5,995,000 
Sun drenched lot of 1.054 acres  |  Cul-de-sac location

Opportunity abounds. Built your custom home.

REDWOOD CITY: 6 Alverno Court   |   $1,850,000
Gated community in Emerald Hills  |  2 bed, 2.5 baths  |   

Private courtyard  |  Community pool, spa and tennis court

www.6Alverno.comwww.gullixson.com

SALE PENDING
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M i c h a e l  R e p k a ,  D R E  # 0 1 8 5 4 8 8 0  |  6 5 0 . 9 0 0 . 7 0 0 0  |  m i c h a e l @ d e l e o n r e a l t y . c o m
2.5% Commission Paid to Buyer’s Agent • Waived if DeLeon Buyer’s Agent

Michael Repka

650.900.7000
michael@deleonrealty.com

We provide more marketing for each of our listings than 
any other brokerage in Silicon Valley, including 12 or 
32-page home brochures, narrated videos, 3D tours 

Chinese and Indian newspaper ads and paid online ads. 
No one else even comes close. Resources Matter.

We are the only major local brokerage that will not take 
commission or other payment from both sides of any 

Integrity Matters.

We are the only major brokerage that provides a real 
estate attorney to answer legal & tax questions and review 
all of our sellers disclosures and contracts at no additional 
charge. Expertise Matters.

We are the only major brokerage that provides all of our 
sellers with free access to an interior designer, handyman, 
graphic artist, dedicated Mandarin-speaking marketing 
specialist, online marketing specialist, professional writer, 
professional photographer, and real estate & tax attorneys. 

our clients at no extra charge. Collaboration & 
Specialization Matters.

We are the only local brokerage that has a private 
company plane to take out-of-town buyers on a 
customized aerial tour of the Bay Area. Memorable 
Presentation Skills Matter.

Important considerations about:

Listing with Michael Repka 
and the DeLeon Team

Meet with Michael to understand 
how our innovative business model 
makes it possible for us to do 
so much for our clients.
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E ven a pandemic of historic scope 
that shut down most of the world in 
2020 hasn’t been able to slow down 

the Midpeninsula’s housing market. After 
briefly going into semi-hibernation for 
less than two months in early spring 2020 
during the initial COVID-19 lockdowns, 
the local market reopened with surprising 
strength and resiliency — and has since 
shown no signs of slowing down. 

Pent-up demand blurred the traditional 
slowdowns during last year’s summer and 
the winter holidays, and, not surprisingly, 
industry professionals predict a lively, ro-
bust spring 2021 market, limited only by 
available inventory and continuing COV-
ID-19 restrictions on open houses, broker 
tours and other property showings.

But agents and prospective buyers have 
figured out a lot of productive workarounds 
to these restrictions: Buyers routinely 
screen new properties online before mak-
ing arrangements to view them in person.
Agents produce elaborate online presenta-
tions, particularly for high-end properties, 
and participate in online broker tours.

“It has been pedal to metal ever since 
last May and June,” said Lucy Berman, a 
real estate agent at Golden Gate Sotheby’s 
International Realty office in Palo Alto. 
“The market has been just crazy. Extremely 
active.”

A report compiled earlier this year by So-
theby’s found that housing sales through-
out the Bay Area were 30% higher this past 
February than a year ago, while 67% of 
those transactions were higher than the ask-
ing price, compared to 50% a year earlier.

It also found the median price of a home 
in Santa Clara County increased from $1.35 
million in February 2020 to $1.46 mil-
lion this past February, while San Mateo 
County saw an increase from $1.57 million 
to $1.76 million during the same period. 
The number of homes sold in Santa Clara 
County also jumped from 484 to 638, and 
from 221 to 278 in San Mateo County over 
this same period.

Berman said prospective buyers are 
flooding into the Silicon Valley market 

from outside the Bay Area, but also regu-
larly moving around inside the market. 
Most are looking for more interior space 
to accommodate work and school activities 
and additional exterior space for outdoor 
activities and recreation, as well as to serve 
as a buffer of sorts.

Properties that are new, or remodeled and 
turn-key ready are at a premium in Santa 
Clara and San Mateo counties. She said 
buyers are not looking to oversee renova-
tions of older properties, due to cost, conve-
nience and health and safety reasons.

“Inventory is low,” Berman said. “Some 
long-term owners living in those larger 
homes are reluctant to downsize right at 
the moment.”

Spacious homes and properties in places 
like Woodside, Portola Valley and Los 
Altos Hills that moved slowly a couple of 
years ago are now very popular, Berman 
said. But, so are well-priced, single-family 
homes in good condition in the mature, 
tree-lined neighborhoods of Palo Alto, 
Menlo Park, Los Altos, Mountain View 
and Redwood City.

While townhomes and condominiums 
are trying to shake off 2020 doldrums — as 
buyers favored larger, single-family proper-
ties and many younger buyers moved back 
in with parents to save money during quar-
antine times — entry-level homes priced at 
$2.5 million and below are drawing mul-
tiple offers reminiscent of the frenzied lo-
cal market from 2015 to 2018, according to 
Brian Chancellor, Realtor in the Palo Alto 
office of Sereno Group.

Prospective buyers who have lost out 
on previous sales often make offers well 
above asking prices in their next purchase 
attempts.

“Some of our markets are even surpass-
ing the number of offers we saw three, four 
or five years ago,” Chancellor said.

Not surprisingly, prices have risen in the 
high single digits in most categories, he 
said.

Midpeninsula homebuyers are further 
spurred by comparatively low interest rates 
and profits made from robust stock market 

investments. High demand and low inven-
tory are driving sales ranging between $10 
million to $30 million among high-end 
properties.

And local residents aren’t  just driv-
ing real estate sales on the Midpeninsula, 
Chancellor said. They’re snapping up sec-
ond homes in premier resort areas such as 
Santa Cruz County and Lake Tahoe.

Despite sluggish sales during the height 
of the pandemic last year, Chancellor said 
he sees renewed interest in the local condo 
market this year. He shepherded the recent 
sale of a Sunnyvale property for $1.198 mil-
lion — $200,000 over the asking price.

Tight spring inventory should improve, 
Chancellor said, as longtime local home-
owners increasingly decide to take advan-
tage of Proposition 19. Passed by voters in 
November, the new tax law allows home-
owners, among other things, to hold onto 
their previous property tax levels when 
they purchase new homes elsewhere in 
California.

That may include buyers entering the 
Midpeninsula market, as affluent buyers re-
locating from densely developed cities like 
San Francisco flee south to purchase big 
houses surrounded by large oak trees, ten-
nis courts and horse corrals in semi-rural 
areas such as Woodside and Portola Valley, 

said Elyse Barca, a Realtor and luxury 
home specialist at the Menlo Park office of 
Compass Real Estate.

Her recent transactions include many 
of the $5 million-plus sales in Atherton, 
Menlo Park and Palo Alto.

“It’s not surprising when people are shel-
tering at home, they become acutely aware 
of the deficiencies of where they live,” 
Barca said. “During the past year, space 
became extremely important for people 
needing more of it for working from home, 
educating children at home and exercising 
and recreating at home.”

Barca agreed with Berman and Chancel-
lor that once reopened, the local housing 
market never skipped a beat — even for last 
year’s contentious presidential election and 
aftermath. Elections typically can have a 
depressing impact on real estate activities. 

And, like Chancellor, Barca foresees an 
uptick in condo and townhome sales this 
spring. In fact, interest in entry-level and 
less expensive properties is popping.

A property she recently listed on a Mon-
day drew more than two dozen messages of 
interest within four days. Two prospective 
buyers requested a showing.

“Properties priced compellingly at $2.5 
million or below are drawing tremendous 
levels of interest,” she said.

Barca said the shift to a greater online 
presence for Realtors and their clients is a 
logical one during the health crisis.

“Curb appeal has become less important 
than web appeal,” she said.

But, in a pandemic-affected market as 
competitive as the Midpeninsula in 2021, 
all online and in-person tools are being 
pressed into use, said Menlo Park real es-
tate agent Brett Caviness. He said he has 
seen many properties draw anywhere from 
five to 20 offers in recent months. And that 
sends prices in only one direction.

“Well-priced, well-prepared properties 
are easily selling for up to 20% higher over 
last year,” Caviness said.

He said strict coronavirus protocols in 
place since last year — including restrict-
ing property showings to no more than 
two people from the same household who 
exhibit no COVID-19 symptoms — are 
among the bigger challenges to doing busi-
ness these days.

“If prospective buyers do not have an ap-
pointment to see property by Thursday of 
any given week, it’s virtually impossible for 
them to get in to see a property that week-
end,” he said.

The priorities of those prospective buyers 
have changed dramatically in the past year, 
Caviness said.

“In recent years, before COVID, buyers 
wanted very much to be close to work,” he 
said. “They wanted that short commute to 
Google or Facebook. Now, nobody says 
that.”

‘The market has been just crazy. 
Extremely active.’

Pandemic drives unexpected housing boom as 
Midpeninsula buyers seek more space

By David Goll 

2021  |  SPRING REAL ESTATE

(continued on page 26)
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Spacious 
homes 
on larger 
properties in 
more rural 
areas  like 
Woodside, Los 
Altos Hills 
and Atherton 
that may have 
moved slowly 
a couple of 
years ago 
are now very 
popular, said 
Menlo Park 
Realtor Brett 
Caviness. 

‘It has been pedal to metal 
ever since last May and 
June.’ 

—Lucy Berman, real estate agent,  
Golden Gate Sotheby’s 

 International Realty 

Single-Family Homes

Number 
of Sales

Median 
Sales Price

Median Days  
on Market

Palo Alto 237 $2,970,000 13

Los Altos 203 $3,400,000 8

Los Altos Hills 64 $4,252,500 17

Mountain View 182 $2,200,051 9

Atherton 58 $5,600,000 25

East Palo Alto 49 $920,000 13

Menlo Park 178 $2,625,500 11

Portola Valley 59 $3,560,000 20

Redwood City 369 $1,785,000 10

Woodside 43 $2,850,000 30

Condominiums/Townhomes

Number  
of Sales

Median 
Sales Price

Median Days  
on Market

49 $1,400,000 25

31 $1,695,000 15

— — —

154 $1,300,000 16

1 $1,148,000 18

9 $775,000 14

34 $1,390,000 22

— — —

76 $1,137,500 15

— — —

Information provided by the Silicon Valley Association of Realtors from MLS Listings, Inc. Note: Rural areas do not have 
significant townhome sales.

HOME SALES July - December 2020
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Your home as a park
Your home as a theatre

Your home as a playroom
Your home as a school

Your home as a yoga studio
Your home as a pet sanctuary

Your home as a conference room

 I know your home
 is your every place.

Serving buyers and sellers 
in the Bay Area with

Coldwell Banker

SINCE 1985

Nancy Goldcamp

Direct: (650) 400-5800
nancy@nancygoldcamp.com

CAL BRE# 00787851
www.nancygoldcamp.com

Honored to be 
a Realtor in

this beautiful
and resilient 
community
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Briefly describe what this 
past year has looked like 
for you. 

The past year has been all 
about adapting and evolv-
ing. When COVID-19 hit, we 
needed to reassess how we 
perform our function and rep-
resent our clients during a time 
of social distancing. 

After a quiet period at the 
beginning of the pandemic, 
the market resumed in May 
under new and more restric-
tive requirements (no tradi-
tional open houses, showings 
by appointment only, visitors 
limited to two people from the 
same household), and agents 
and buyers/sellers adapted to 
the circumstances — includ-
ing these ever-changing safety 
guidelines around property 
showings. In the past month, 
the market has been exception-
ally strong.
How has the new normal 
— the isolation, working 
and learning from home 
— changed the market? 

The short answer is that 
much has changed, and many 
things have remained the 
same. COVID-19 has changed 
what buyers value in a prop-
erty, be it location, square foot-
age or lot size. Working from 
home has given them the op-
portunity to live farther from 
traditional work and housing 
centers. Since open houses are 
still not viable, there has been a 
shift in the marketing process 
as well, with all aspects of the 

Derk Brill
REALTOR, COMPASS

Derk Brill is a Palo Alto native 
who has ranked among the 
top-producing agents in the 
United States during his 21 
years as a Realtor practicing 
in his hometown.

Briefly describe what this 
past year has looked like 
for you.

The last year has been all 
about adaptability and patience, 
in particular, given the higher-
than-normal anxiety levels of 
clients due to the environment 
created by COVID-19. 

From a transaction perspec-
tive, a portion of the silver lining 
has been the efficiency of peo-
ple financing new property pur-
chases. In many past spring and 
summer markets — including 
2021 so far — the demand for 
homes on the market has been 
so competitive that many clients 
strike out multiple times before 
successfully securing a contract 
on a new home. Last year saw a 
more balanced market. 
Have you seen a turning 
point where you feel like 
the industry is either 
heading back to normal or 
moving further away from 
the old normal? 

While I am definitely seeing 
underwriting guidelines and al-
lowances returning to the pre-
COVID-19 period, business 
practices appear to be shifting 
to a more distanced transac-
tion: more mortgage bankers, 
underwriters and processors 
working from home; more 
virtual appraisals than on-site 
property visits; few physical 
documents involved in the 
process; and virtual sign-off 
of transactions, where only the 
notary delivers documents to 
and from the clients.

Eric Trailer
MORTGAGE LENDER, 
BANK OF THE WEST

Eric Trailer is an experienced 
executive in mortgage lending 
who has worked in the Silicon 
Valley real estate industry since 
2002. He currently lives in Palo 
Alto.

Briefly describe what this 
past year has looked like 
for you.

We had a very busy year in 
both design and construction. 
We were able to operate as 
an essential business with our 
construction job sites opened 
by early May following all the 
necessary protocols and pro-
cedures under the Santa Clara 
County shelter-in-place order 
(temperature checks, hand-
washing stations and social 
distancing). Several of our de-
signers and office staff work 
remotely some of the time, and 
our first few meetings with 
prospective clients have been 
via Zoom or other platforms ... 
rather than face-to-face. 
How are clients reacting 
to this new normal in the 
types of projects they’re 
requesting? 

Design requests have 
changed for homes in the last 
year, with more requests lean-
ing toward outdoor living — 
not just kitchens, but rooms, 
seating areas, screened areas 
and so on. People are look-
ing to create home offices or 
study and work nooks and to 
add accessory dwelling units 
for multi-generational living. 
There’s also been a focus on 
increased performance of 
indoor air quality, voice-ac-
tivated smart home features, 
accommodations for pets and 
an increase in open floor plans 
with private spaces within that 
space. 

Lisa Sten
CEO, HARRELL 
REMODELING

Lisa Sten is an award-winning 
designer and chief executive 
officer of Harrell Remodeling. 
She joined the Palo Alto-
based residential remodeling 
company’s design + build 
team in 2000. 

Arti Miglani
REALTOR, COMPASS

Arti Miglani has ranked 
among the top 1% of top-
producing Realtors in Silicon 
Valley during her 20-plus 
years as a Realtor practicing 
in the Bay Area.

How has the new normal 
changed the market? 

Social distancing and work-
ing from home made home 
ownership more important for 
everyone. The focus turned to 
more outdoor space and quality 
spaces within a home. Migra-
tion of people from larger cities 
to the suburbs was very notice-
able. Families with young chil-
dren chose to sell their homes 
in San Francisco and move to 
the suburbs to buy a home or 
even rent a home. Condo and 
town house owners traded up to 
single-family homes, increas-
ing demand for single-family 
homes. Many renters moved 
in with their families. This 
shift caused the rental market 
to drop in larger cities and put 
more pressure on the real estate 
market in the suburbs. Those 
buyers who could not afford 
to enter the real estate market 
in the Bay Area moved out of 
state to Texas, Colorado and 
Arizona, the fastest-growing 
states in the country.
With respect to how you 
go about your business, 
what changes do you think 
are here to stay? 

The pandemic forced us to 
go paperless and to work re-
motely with our transaction 
coordinators. Hard copies of 
brochures for homes for sale 
are no longer used. This trend, 
I believe, will continue. Buyers 
are taking more time to review 
a home and related disclosures 
online before they schedule a 

Briefly describe what this 
past year has looked like 
for you.

While we have encountered 
a good bit of trepidation on the 
part of buyers, there has been, 
and continues to be, a strong de-
mand for well-presented prop-
erties. There are two reasons 
for this: First, the interest rates 
remain exceptionally low; and 
second, we have all spent much 
more time in our homes over the 
past year, so many people have 
realized they would like some-
thing different.

The market also has been 
bifurcated. Many agents have 
scaled back the amount of mar-
keting that they’ve done as a re-
sult of fear that homes may not 
sell. This often created a self-
fulfilling prophecy. Because 
the homes were not staged and 
presented well, and lacked sig-
nificant marketing, especially 
narrated videos, those homes 
did not compete well with prop-
erties that were well presented.
How has the new normal 
of the pandemic — the 
isolation, working and 
learning from home — 
changed the market?

We have seen an increased 
demand for larger homes, lots, 
and enhanced amenities. The 
premium placed on properties 
with good walkability to restau-
rants, bars and coffee shops has 
waned. Also, many people are 
looking for a dedicated study or, 

Michael Repka
CEO, DELEON REALTY

Michael Repka is the chief 
executive officer, managing 
broker and general counsel of 
DeLeon Realty.

(all continued on page 26)

Real estate during COVID
How industry leaders are adapting a year into the pandemic 

By Linda Taaffe

I t’s been a year since the pandemic brought the region 
to a screeching halt midway through March 2020. The 
home industry has been catapulted into a new reality 

that has redefined everything from the ways properties 
are shown and marketed to how loans are processed to the 
kinds of renovations, floor plans and home features that are 

most desirable in a world that has changed the way people 
interact with one another in public and private spaces.

Three months into the initial shutdown, a handful of 
industry leaders representing mortgage lending, construc-
tion and residential real estate shared their perspectives 
with the Palo Alto Weekly on how their sectors were being 

re-envisioned and what changes — for better or worse — 
might be here to stay. We reached out to these same indus-
try leaders on the one-year mark of the March shutdown to 
see what’s changed and what hasn’t since then. 

Their interviews have been lightly edited for length and 
clarity.
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A fter a soft year due to the 
pandemic, Palo Alto’s 
housing market is back 

and strong. The market is very 
active with more inventory and 
more transactions.

The bidding 
wars for entry-
level homes 
(below $4 mil-
lion) are back 
again. Due 
to the sudden 
jump in activi-
ties and home 
showings pre-
viously constrained by the pan-
demic lockdown, the market is 
chaotic, and buyers, especially 
those at the entry level, are par-
ticularly anxious.

From the beginning of 2021 to 
mid-March, 160 new listings went 
on the market, a 25% increase 
from the same period last year. 
This increase in supply applies 
to both single-family homes and 
condos/town houses. Demand 
is picking up more quickly than 
supply, which means more sales 
and quicker turnarounds. As of 
mid-March, 110 homes — about 
one-quarter of the normal annual 
transaction volume — have ex-
changed hands this year. Of these 
homes, 85 were new inventory, 
and the remaining 25 were inven-
tory from last year. The number 
of closed sales is almost a 60% 
increase from the same period 
last year before the pandemic hit. 
Condo sales also are up close to 
70% compared to last year at the 
same time, indicating a recovery 
of the segment as well.

Not only are more homes sell-
ing, but they are selling more 
quickly: Days on market for new 
inventory is 11 compared to 15 
during the same period last year. 
The number of all-cash transac-
tions represents about 26% of all 
sales, compared to 21% last year. 
Consequently, the median price 
of single-family homes in Palo 
Alto has climbed to $3.4 million, 
14% higher than 2020. The medi-
an price of all homes sold in Palo 
Alto this year as of mid-March 
also increased to $2.9 million, 
up from $2.7 million in 2020, 
which is a 7% increase. It seems 
that the price recovery of condos 
and town houses is still lagging 
behind single-family homes.

Bidding wars for homes below 
$3 million are significant. It’s 
not rare for a home listed at $2.5 
million to receive more than 20 
offers and  bids more than half a 
million dollars over asking price. 
For homes over $5 million, sellers 
still need to prove their worth, but 

with the price rising rapidly at the 
low-to-mid segments, those high-
priced homes could start to look 
more and more attractive.

A good number of homes in the 
$3- to $4-million range that didn’t 
sell last year were sold within a 
week this year for 10% to 15% 
higher than their listing prices. 
Such a pure apples-to-apples com-
parison indicates that the market 
has recovered significantly.

So what triggered the big surge 
in demand? Many successful lo-
cal IPOs — such as Zoom, Bill.
com and DoorDash — and the 
stellar performance of the NAS-
DAQ index have created lots of 
wealth, which is flowing into the 
housing market. Moreover, the 
continuous soft pricing in 2019 
and 2020 has made Palo Alto 
homes more affordable compared 
to the newly created wealth and 
thus more attractive compared 
to the neighboring cities. Young 
families continue to move to 
Palo Alto from neighboring cit-
ies  to live in an area known for 
its schools and convenient access 
to tech jobs.

Despite its local appeal, Palo 
Alto has lost almost one-third 
of its buyer pool directly from 
overseas, mainly China. That 
part of the demand hasn’t come 
back, yet. The pandemic, travel 
restrictions and the continuous 
tension between the world’s two 
biggest economies have put a halt 
on home purchases directly from 
overseas, especially at the high 
end. Nevertheless, it also suggests 
a possible further upside for home 
prices if foreign demand returns.

With the historic low-interest 
rates and the booming tech econ-
omy, local demand should remain 
strong for the foreseeable future. 
There are lots of anxious buyers, 
especially at the entry level. If one 
house receives 20-plus offers, 19 
buyers are still actively searching. 
Supply is the flip side of the equa-
tion. Retirees and empty-nesters 
are moving out of Palo Alto as 
always, but there’s also a big part 
of the supply that relies on inheri-
tance. Proposition 19, which went 
into effect in February and sig-
nificantly eliminates the ability 
for children to inherit a low tax 
assessment on their parents’ prop-
erty, will accelerate the release of 
those inventories into the market. 
With strong demand and increas-
ing supply, we may finally see a 
meaningful jump in the number 
of transactions this year. 

Xin Jiang is a real estate agent 
with Compass in Palo Alto. She 
can be emailed at xin.jiang@
compass.com.

As pandemic fuels tech 
economy, bidding wars 

make a comeback 
Palo Alto market sees median sales price jump 14%

By Xin Jiang

Real Estate Matters

showing for a home. Online marketing with floor 
plans will be important for any buyer or seller mov-
ing forward. 
What’s your view on the real estate market 
right now? What’s next?

With widespread availability of vaccinations 
and low-interest rates, buyers’ confidence is back. 

Schools are reopening and on-campus teaching is 
expected to be 100% in the fall. Many buyers, es-
pecially in the technology space, are feeling more 
confident about their jobs. All this, along with a 
continuous shortage of inventory has caused the 
real estate market to be frenzied since January, 
and homes are selling with multiple offers. One 
of my listings, for example, sold earlier this year 
with multiple offers and 10% over the asking price. 
The showing appointments get booked immedi-
ately. I think the real estate market will continue 
to remain strong.

Arti Miglani
(continued from page 25)

What’s next for 2021?
Interest rates are rising, and my sense is that the 

10-year U.S. Treasury index will rise above 2% 
by the fourth quarter of this year, which translates 
into mortgage rates returning to the 4% level. As 
such, housing affordability will take a hit, but the 
demand for housing has returned to the levels that 
I’ve seen in pre-COVID-19 markets, and I am 

seeing greater confidence in my clients’ housing 
goals and financial planning for 2021 and beyond. 

There also has been more interest among home-
owners in expanding their current homes to en-
hance the work-at-home experience, which will 
increase demand for cash-out refinances and home 
equity lines of credit.

Also, with demand for home loans on the decline 
due to a decrease in refinance transactions, banks 
will be looking to incent would-be homebuyers 
with attractive loan discounts on rates and fees, as 
well as provide more aggressive lending guidelines. 

Eric Trailer
(continued from page 25)

home (photos, floor plan and videos) online. What 
hasn’t changed is what buyers have traditionally 
valued: good schools and neighborhoods.
What’s your view on the real estate 
market right now? What’s next?

The current market is as strong as it’s been in 
years. Interest rates, tax code modifications and 

shifting buyer trends are propelling the market for-
ward. We expect the change from the new Prop. 19 
tax law to add to available inventory, and the hope 
is that this additional inventory will ease demand 
pressure. 

The Fed has indicated a desire to keep rates at 
historically low levels for the next two years, which 
adds additional long-term optimism. My view of 
the near term is that in the coming months, we will 
see a significant increase in inventory as sellers 
see us coming out of restrictions and Prop. 19 goes 
into effect.

Derk Brill
(continued from page 25)

We’re seeing requests for kitchens with mul-
tiple stations for cooking and prep work, butler 
pantries and highly customized storage. 

In our experience, the projects we’re seeing 
typically include several rooms, or a wing of the 
house. We’re seeing less requests for just one-
room makeovers like a bathroom. 

Have you seen a turning point where you 
feel like the industry is either heading 
back to normal or moving further away 
from the old normal? 

Our industry weathered the pandemic well. 
The “turning point” for us will be when we de-
termine how many of us can return to the office 
full time. Because of our strong company culture 
and team collaboration, our need to be together 
in person may be more important, for example, 
than a tech company’s need. 

Lisa Sten
(continued from page 25)

in some cases, multiple areas that could be used for 
Zoom calls simultaneously.
Have you seen a turning point where you 
feel like the industry is either heading 
back to normal or moving further away 
from the old normal? 

The overall market has definitely improved 
this spring; however, there are an inordinate 
number of homes that will be coming on the 

market over the next few months. This may cre-
ate a situation of over supply. It’s hard to antici-
pate exactly when this will hit, but it is likely to 
be contemporaneous with increased discussions 
about raising the maximum federal capital gains 
tax rate from 20% to 39.6%, as proposed.

What’s your view on the real estate mar-
ket right now? What’s next?

The real estate market should remain strong as 
long as interest rates stay low and the capital gains 
taxes are not increased. There could, however, be a 
dip in prices if those two factors change. 

Michael Repka
(continued from page 25)

Nowadays, his clients are casting a much wid-
er net, ranging from San Mateo in the north to 
Sunnyvale in the south.

“They are much less city specific in their 
searches now, more focused on a bigger area that 
might work for them. And they’re looking for 
larger properties.”

As for Midpeninsula Realtors like himself, 
Caviness said if he could bring back any pre-CO-
VID-19 industry practice, it would be in-person 
broker tours.

“Open houses are nice, but not as crucial to 

our work, because they often draw people who 
are not serious buyers,” he said. “Virtual bro-
ker tours are helpful, but doing them in per-
son really makes you feel in touch with your 
colleagues in the industry and, of course, the 
market.”

Chancellor predicts that if COVID-19 cases 
continue to drop as a larger percentage of the 
population is vaccinated, restrictions could start 
easing up over the next three to six months.

“I could see traditional broker tours and open 
houses beginning to come back,” he said. “If we 
stay on the right path, things could start getting 
back to normal later this year.” 

David Goll is a freelance writer. He can be 
emailed at David.w.goll@gmail.com.

Housing boom
(continued from page 23)
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Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material 

sale or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  

An Active Innovator  
in Bay Area Real Estate
Empowering clients with clear and actionable  
insight — together, we can accomplish your goals 
and exceed expectations.

, 

Represented 

, Menlo Park 

Represented Buyer

462 Pettis Ave, Mountain View 
 

650.666.5988
sophia@sophiaxu.com
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RSVP at JulianaLee.com/paw        Homes@julianalee.com

JulianaLee.com/receive-more

0% LISTING COMMISSION
Call Juliana before listing your home

Prop 19: *1 of 28 Reasons  
Sellers Net More Money

*Team up with Juliana Lee Team

Text or Call 650-857-1000DRE# 02103053

e

DRE# 00851314

TAX DEFERRAL 
SATURDAY, 1:00 TO 1:30 PM, JUNE 5, 2021

WHAT TO LOOK FOR WHEN SELLING/BUYING AT THE SAME TIME 
SATURDAY, 1:00 TO 1:30 PM, AUGUST 7, 2021

1031 EXCHANGE 
SATURDAY, 1:00 TO 1:30PM, OCTOBER 9, 2021

REALTOR® SRES® DRE #01338545
Residential/Commercial Real Estate Specialist
Representing Silicon Valley
Cell: 650.477.0722

Intero Real Estate
930 Santa Cruz Avenue
Menlo Park, CA 94025www.CherRowland.com

Rotary Club of Menlo Park 
Proud Rotarian

Cher
ROWLAND
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Colleen Foraker
650.380.0085
colleen.foraker@compass.com
DRE 01349099

Agent Photo Carolyn Keddington
650.946.8122
carolyn.keddington@compass.com
DRE 01490400

Agent Photo

Property Photo

240 Walter Hays Drive, 
Palo Alto

4 Bed | 3 Bath 

Listed for $3,995,000
Sold in 10 days with multiple offers

Represented Seller

Property Photo

634 Fulton Avenue,
Palo Alto

2 Bed | 2 Bath 

Listed for $2,450,000
In Escrow with multiple offers

Represented Seller
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GoldenGateSIR.com  ·  Each office is independently owned and operated.

PENELOPE HUANG, BROKER ASSOCIATE

650.281.8028

penelope@penelopehuang.com

penelopehuang.com

Lic. #01023392

309 University Drive, Menlo Park
Offered at $3,700,000  ·  4 Beds  ·  3 Baths  ·  Home ±2,650 sf  ·  Lot ±7,500 sf

This ready to move into, bright, spacious and well-maintained two-story home, located in the highly desirable 

Allied Arts neighborhood, offers the very best of all that makes Menlo Park special. Conveniently located 

between downtown Menlo Park and downtown Palo Alto with their boutique shops and exceptional restaurants. 

Close to the famous Allied Arts Guild and with easy access across the bike bridge to the world-renowned 

Stanford University and shopping center. Award winning Menlo Park Schools.

More photos and details at 309UniversityDrive.com
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Browsing by budget

What can you buy on the Midpeninsula?
UNDER $2 MILLION UNDER $3 MILLION 

UNDER $5 MILLION 

Mountain View 
Address: 896 Washington St.
List price: $1.74M
Bedrooms: 3
Bathrooms: 2
Interior: 1,410 sq. ft.
Lot size: 3,341 sq. ft.
Year built: 2006
Description: Located in the downtown/Castro 
Street neighborhood, this two-story home 
features an open floor plan with an eat-in 
kitchen and three bedrooms. The home has 
been newly painted and includes modern 
flooring, a washer and dryer, and an attached 
garage.

Palo Alto
Address: 1229 Stanford Ave.
List price: $2.97M
Bedrooms: 4
Bathrooms: 2
Interior: 1,839 sq. ft. 
Lot size: 5,545 sq. ft. 
Year built: 1900
Description: This updated heritage home, 
located in the College Terrace neighborhood 
across the street from the Stanford 
University campus, features hardwood 
floors throughout the downstairs and new 
Berber-style carpet upstairs, an upstairs 
hall loft that functions as a family room and 
extra office space, and a 1,050-square-foot 
basement space. 
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Palo Alto
Address: 4123 Orchard Court
List price: $4.93M
Bedrooms: 5
Bathrooms: 7
Interior: 4,291 sq. ft.
Lot size: 6,011 sq. ft.
Year built: 2021
Description: This mission-style home is 
located in the newly constructed Orchard 
Park development. The open floor plan 
features a kitchen with a suite of luxury 
appliances and dining and family rooms and 
easy indoor/outdoor living via the La Cantina 
bifold doors. The basement includes a 
lounge with a wet bar, gym and media room. 
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UNDER $6 MILLION

Palo Alto
Address: 4103 Clemo Ave.
List price: $5.11M 
Bedrooms: 6
Bathrooms: 5.5
Interior: 4,448 sq. ft.
Lot size: 5,994 sq. ft.
Year built: 2021
Description: This contemporary transitional 
ranch home features a dine-in kitchen with 
a Thermador appliance suite, two ensuite 
bedrooms on the basement level and another 
on the ground floor, which can easily be 
used as an office, remote learning space or 
gym. The upper-floor primary suite features a 
walk-in-closet, spa-like bathroom and private 
balcony. 
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UNDER $2 MILLION

Palo Alto 
Address: 217 High St.
List price: $1.49M
Bedrooms: 2
Bathrooms: 2
Interior: 1,152 sq. ft.
Lot size: 1,406 sq. ft. 
Year built: 1980
Description: Located just 
blocks from downtown Palo 
Alto, this split-level condo 
features lofty ceilings, white 
oak hardwood flooring and 
custom upgrades that spread 
throughout the main living 
spaces, which include a newly 
remodeled modern kitchen 
and dining room area perched 
above the living room. The 
home also features a lush 
garden setting with a slate 
patio.

East Palo Alto 
Address: 188 Jasmine Way
List price: $1.49M
Bedrooms: 5
Bathrooms: 3
Interior: 2,312 sq. ft.
Lot size: 7,714 sq. ft.
Year built: New construction
Description: This newly 
constructed home features two 
spacious patios and a premium 
lot with no rear neighbors. The 
front yard includes a spacious 
driveway with paved stone, 
an automatic gate and a 
manicured side and backyard. 
The home also has approved 
plans for a second-story 
expansion. 

UNDER $3 MILLION 

Palo Alto 
Address: 188 Lois Lane
List price: $2.98M
Bedrooms: 3
Bathrooms: 2
Interior: 1,652 sq. ft.
Lot size: 7,600 sq. ft.
Year built: 1950
Description: Set on tree-lined 
street, this home features 
an expansive living room with 
outdoor access, a kitchen with 
a cozy breakfast nook and a 
family room with a centerpiece 
brick fireplace. Outdoor 
amenities include a private 
backyard with a patio and lawn 
and a manicured front yard.

(continued on page 38)
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Carol Carnevale
650.465.5958 
carol.carnevale@compass.com 
DRE 00946687

Nicole Aron
650.740.7954
nicole.aron@compass.com 
DRE 00952657

James Steele
650.796.2523 
james.steele@compass.com 
DRE 01872027

 CarolNicoleandJames@Compass.com
Check out what our
clients are saying.

We are delighted to let you know 
that our team is expanding.

 
 

exception. In order to continue providing our clients 
with the highly personalized service that is a hallmark 

joined the real estate profession in 2009 and have  
admired the way he has developed a loyal following  
of clients and grown his business.

 
 

our commitment to you remain the pillars on which 
we have built our business and reputation.  

Better Together.

Commitments To Our Clients

1. 5.

2. 6.

3. 7.

4. 8.

Conduct business based
on honesty & fairness

Listen attentively to gain 

Relentlessly & energetically
pursue our clients’ 
real estate dreams

Negotiate with 
strategy & skill

Pursue innovation
& creativity

Be authentic
& approachable

Take the complicated & make it simple to 
enhance our clients’ experience and help 
them make informed and sound decisions.

Collaborate & leverage our unique 

We invite you to read more about James on our  
newly launched website, CarolNicoleandJames.com.
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Arti Miglani
DRE #01150085
650.804.6942
www.ArtiMiglani.com
Arti@ArtiMiglani.com
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Just Listed

Thank you so much for taking on the project to market our house. There are so many aspects in the making of a high 

- A&F

SOLD

SOLD

SOLD

SOLD

SOLD SOLD

SOLD SOLD
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Browsing by budget

Menlo Park
Address: 1170 May Brown Ave. 
List price: $6.48M
Bedrooms: 3      Bathrooms: 3
Interior: 2,860 sq. ft.
Lot size: .64 acres
Year built: 1972
Description: Set on a large lot on a tree-
lined street in central Menlo Park, this home 
features midcentury modern design elements 
throughout, including walls of glass designed 
to take advantage of the home’s park-like 
setting. Other features include a fireplace-
centered living room, office with great work-
from-home space and a master suite with 
cathedral ceilings. 

Los Altos Hills
Address: 12160 Kate Drive
List price: $16.8M
Bedrooms: 6      Bathrooms: 6.5
Interior: 11,340 sq. ft.
Lot size: 2.84 acres
Year built: 2004
Description: Built near a lake, this home 
features sprawling landscaped grounds and 
resort-like amenities. Its interior includes a 
luxurious master suite, large-scale living areas 
and a floor plan that showcases stunning 
views of Quarry Lake. This home offers a 
lifestyle of luxury and privacy in a rare setting.

UNDER $7 MILLION

UNDER $17 MILLION
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UNDER $3 MILLION 

Mountain View
Address: 2692 Yorkton Drive

List price: $2.69M

Bedrooms: 4
Bathrooms: 2.5

Interior: 2,128 sq. ft.

Lot size: 8,008 sq. ft.

Year built: 1965

Description: Located in the Waverly Park 
neighborhood, this home features an 
updated kitchen, refinished floors and 
vaulted ceilings in the great room, which 
includes two skylights for additional 
natural light. The kitchen/great room has 
sliding glass doors that open onto an 
expansive deck with hot tub and pool. 

Los Altos
Address: 120 Coronado Ave.

List price: $2.99M

Bedrooms: 3
Bathrooms: 3
Interior: 1,760 sq. ft.

Lot size: .29 acres

Year built: 1938

Description: Located on a secluded 
street close to downtown, this stucco 
home has lots of possibilities: Remodel, 
expand or convert the existing structure 
into an ADU. The home features a formal 
dining room and separate family room, 
hardwood floors throughout, two brick 
fireplaces, a detached garage and a 
workshop. 

UNDER $5 MILLION

Menlo Park
Address: 3130 Woodside Road

List price: $4.39M

Bedrooms: 2
Bathrooms: 2
Interior: 1,800 sq. ft.

Lot size: 1 acre

Year built: 1926

Description: This Spanish hacienda-
style home is located close to downtown 
on a fully fenced 1-acre lot. The home 
includes walnut floors, a large living room 
with a fireplace, a formal dining room, 
separate office and remodeled gourmet 
kitchen. Other property features include 
a detached ADU, a workshop and a barn 
with a tack room and paddocks. 

Menlo Park
Address: 1250 Hermosa Way

List price: $4.79M

Bedrooms: 3
Bathrooms: 2
Interior: 2,444 sq. ft.

Lot size: .41 acres

Year built: 1947

Description: This ranch-style home 
includes three bedrooms, a nursery, 
formal dining and living rooms, a chef’s 
kitchen and hardwood floors throughout. 
The home is walking distance to Palo 
Alto’s University Avenue and downtown 
Menlo Park. The large lot size provides 
the possibility to add extra rooms to the 
residence or build a cottage. 

UNDER $6 MILLION

Woodside 
Address: 470 W. Maple Way

List price: $5.35M

Bedrooms: 4
Bathrooms: 4
Interior: 4,050 sq. ft.

Lot size: 1.5 acres

Year built: 2007

Description: With a rolling lawn and 
mature trees, this Tuscan-style home 
boasts magnificent views in every 
direction. The home was rebuilt in 2007, 
with a floor plan that features a gourmet 
kitchen, living room with a viewing area, 
a dining room, family room, and three 
bedrooms on the main level. The second 
level includes a guest suite, recreation 
room and home office. 

Atherton
Address: 470 Middlefield Road

List price: $5.38M

Bedrooms: 3
Bathrooms: 3.5

Interior: 4,536 sq. ft.

Lot size: 1.1 acres

Year built: 1951

Description: Located on a 1.1-acre 
gated lot, this five-bedroom ranch home 
features newly renovated bathrooms, a 
new roof, a black-bottom pool and three-
car garage with attic space. The property 
is located in close proximity to downtown 
Menlo Park, Stanford University and major 
commute routes.

UNDER $7 MILLION

Los Altos
Address: 961 Lundy Lane

List price: $6.79M

Bedrooms: 6
Bathrooms: 4
Interior: 6,108 sq. ft.

Lot size: .37 acres

Year built: 2020

Description: Just completed, this home 
is a throwback to the midcentury modern 
design made popular by renowned real 
estate developer Joseph Eichler. 

(continued from page 35)
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Walking the talk in Palo Alto real estate for over 25 years.

Visit BrianChancellor.com or call 650.303.5511  

If you walked a mile in this man's shoes, you'd likely find yourself in someplace like Green 
Gables, Crescent Park, Old Palo Alto, or Downtown. With Brian’s 25 years in real estate on the 

Peninsula and his role as an active, lifelong community volunteer, it's a path few can claim. 

In-depth local knowledge, proven expertise, trusted integrity, and a loyal community network. 

Brian Chancellor – yes, the shoe fits.

DRE #01174998
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Tom LeMieux, MBA
650.465.7459

License #01066910

Jennifer Bitter, MBA
650.308.4401

License #01847627

A Wall Street Journal Top-Producing Real Estate Team, 2020
Over $2.5 billion in sales since 1998

Superior Real Estate Representation
FOR THOSE WHO EXPECT ONLY THE VERY BEST
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289 Almendral Avenue
 

 

$18,995,000  |  289Almendral.com

1165 San Mateo Drive
On One of Menlo Park’s Largest Lots 

 

$8,000,000   1165SanMateo.com

1805 Bay Laurel Drive
Classic Ranch Home Plus Guest House 
3 beds, 2 baths, plus 1-bed guest house 

$4,298,000  1805BayLaurelDr.com

631 Harvard Avenue
Private and Modern in Allied Arts 

 

$2,950,000   631Harvard.com

PENDING
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JUST SOLD
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3272 Lori Drive
Ideally Located for a Healthy Lifestyle 

 

$1,998,000   3272Lori.com

JUST SOLD

COMING SOON

  Traditional East Coast charm in Lindenwood

  Modern renovation in Woodside Hills

  San Francisco style remodel in San Carlos

  Palo Alto charm in Southgate

HOME
HAS NEVER BEEN 
MORE IMPORTANT

We are available to you now, as 

607 Alameda De Las Pulgas
Just One-Half Mile to Carlmont Center 

 

$1,850,000  607AlamedaDeLasPulgas.com


