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WHEN REAL ESTATE REBOUNDS, DOWNSIZERS 
AND FIRST-TIME HOMEBUYERS STEP UP

by Carol Blitzer
o call 2010 a very good year in 
local real-estate parlance, you’d 
have to be looking at 2009.

But local Realtors, including John 
King, a Realtor broker with Keller 
Williams in Palo Alto, say the mar-
ket is definitely bouncing back.

“All of a sudden homes went pend-
ing with multiple offers. ... The wave 
starts in Palo Alto. We’re the last to 
fall, but the first to come back. We’ll 
see where it goes from here.”

King, who’s been in the real-estate 
business for 27 years, asserts, “There 
has never been a five-year period 
where (homeowners) lost money in 
Palo Alto real estate.” For the state as 
a whole, that statement is true over a 
10-year period, he added. 

Homes are starting to sell again, 
he said, but “that doesn’t mean we’re 
back to 2007 highs. We’re probably 
15 to 20 percent off, but we’re creep-
ing up.” (See chart on page 6.)

Chris Iverson, a Realtor with In-
tero Real Estate Services, Los Altos, 
doesn’t attribute the bounce back to 
pent-up demand.

Rather, he said, there’s a strong 
imbalance between the number of 
homes on the market and the number 
of buyers seeking them.

“There are about two-thirds as 

many homes on the market than a 
year ago at this time,” he said.

With more people looking at 
homes, that leads to a “frenzied, 
multiple-offer situation,” he said, 
pointing to a recent home in Mid-
town — in poor condition but in 
a great neighborhood — that was 
priced around $900,000. Fifteen to 
20 offers bid the house “above mar-
ket value,” to about 10 to 15 percent 
over the listing price.

“There’s definitely demand,” he 
said, even in the pricier areas.

“Wealth is moving around. We’re 
seeing high-end homes selling in 
Woodside, which has been dead for 
a long time,” he added.

With interest rates poised to go 
up and uncertainty in the lending 
market, Iverson said, “Uncertainty 
creates activity and opportunity. 
(People are thinking) maybe now’s 
the time to get in.”

Iverson, who’s based in Los Altos 
and lives in Mountain View, sees 
something positive about all of the 
local markets.

“Palo Alto’s safe; you don’t have to 
worry about schools, crime, all those 
things that hurt property values.”

Mountain View offers more bang 
for the buck, he said. “For a million 
dollars in Palo Alto I get something 

barely habitable; in Mountain View 
you get a nice house in a great neigh-
borhood” in a city with a large tax 
base, thanks to Google and Micro-
soft, among others.

A “country boy” at heart, he’s a 
big fan of Menlo Park with its sleep-
ier, more residential feeling. “It’s 

undervalued for what you get,” he 
often points out to faculty coming 
from other areas to Stanford. “We 
always look at Menlo Park because 
of its proximity to the university but 
also (because of) lifestyle and what 
they can afford.”

Iverson stresses the Realtors’ man-

tra: If you have something main-
stream and it’s priced well, it’ll sell.

Among the buyers are first-time 
homeowners and people moving 
from larger to smaller quarters.

ane Marcus was chatting amicably 

(continued on page 4)

Newlyweds Darren (left) and Candice Normoyle recently purchased their first home together in Cuesta Park, 
Mountain View.
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Up to 6 bedrooms and approx. 2,940 sq. ft.
Minimum 8,000 sq. ft. lots
From the $1,600,000s

NOW OPEN
INFORMATION CENTER

MONDAY 12PM TO 5PM

TUESDAY - SUNDAY 
10AM TO 5PM

2720 PAVO LANE

AT GRANT & LEVIN ROADS

MOUNTAIN VIEW, CA 
94040

650.961.2960
ENCLAVESALES@SHHOMES.COM

TheEnclaveAtWaverlyPark.com DRE# 01301389

GRAND OPENING
SOLAR COMMUNITY
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at a sewing bee in February, quietly 
cutting out fabric to make tote bags 
for a fundraiser. As she was pinning 
and snipping, she casually mentioned 
that she and her husband just bought a 
condo at Menlo Commons.

Since the sale was closing in early 
March — and the condo association 
wouldn’t allow them to rent it out — 
they planned to put their Palo Alto 
home on the market sooner than 
they’d originally thought.

Another member of the group 
spoke up. 

“Do you mind my asking what 
you’re asking for it? My daughter and 
her family recently moved to Palo Alto 
and are renting. They’d like to buy.”

Marcus was soon on the phone to 
the daughter, describing the home 
and arranging for a viewing and a 
meeting with their mutual Realtors. 
And so, negotiations began.

Marcus, who retired from Stanford 
University as an administrator in the 
computing center two years ago, said 
she and her husband, Lew Mermel-
stein, thought they’d ultimately retire 
and live in Fort Bragg, where they’ve 
owned a second home since 2002. 

After spending long weekends 
there, Marcus concluded it was “too 
remote, too quiet. ... I could not live 
the rural life.”

But a dual life — split between 
Fort Bragg and here — had tremen-
dous appeal. 

The only catch was being able to 
afford two mortgages on retirement 

income. And then Mermelstein began 
to segue into retirement by cutting 
back to 60 percent time as a NASA 
facilities engineer.

“We knew one of them (the houses) 
would have to go. I wasn’t willing to 
give up the Fort Bragg dream.

“It’s peaceful, gives serenity, clar-
ity, the spirituality I need, but it’s not 
easily accessible,” Marcus said, not-
ing that it’s about a four-hour drive.

Having a pied-à-terre here could 
make financial sense if they sold 
their Duveneck/St. Francis neigh-
borhood house, where they’d lived 
since 1983.

Once they opted to downsize, they 
started to look in earnest. They’d al-
ready missed an opportunity last year 
when they found a different condo at 
Menlo Commons. Although the sellers 
were eager to accept their offer, they 
lost out when the condo board turned 
them down because they weren’t ready 

to move in and wanted to rent it out.
This time they looked further 

afield, from Mountain View to Red-
wood City. Price was a factor, but “lo-
cation was important and ultimately 
that’s what did it,” she said.

They scored with another Menlo 
Commons unit. “It’s west, but it’s still 
our neighborhood. It’s faster to get to 
(Congregation) Beth Am. We can still 
meet friends for coffee downtown.”

Located near the corner of Sand Hill 
Road and Junipero Serra Boulevard, 
Marcus can even walk to work — yes, 
she’s been called back to Stanford — 
or to her exercise class at SLAC Na-
tional Accelerator Laboratory.

Last year, when the median price 
for a Menlo Park condo fell to 
$816,000 from nearly $1 million in 
2008 (See chart on page 6), prices 
for Menlo Commons condos were 
in the mid-$400,000s. The unit they 
lost stayed on the market for nearly 

another year and sold for $50,000 less 
than the original ask.

This year they faced a bidding war, 
paying $492,000, way more than last 
year’s asking price.

“It’s the same unit but in a better 
location in the complex,” Marcus 
said. Now they’ve got a second-floor 
unit, overlooking the interior garden. 
It’s what’s known as a two-bedroom 
“stretch,” which means there’s an al-
cove in the master bedroom that can 
double as a home office — handy 
since she works often at home and her 
husband is working on a novel.

“It’s more quiet, safer. I’m claus-
trophobic,” she added, but she loves 
the panoramic view of sky above 
the rooftops. 

“It’s very open, very bright. I could 
be happy here.”

The jury is still out for her husband, 
who would have preferred a more 
energy-efficient unit and a flat place 

to do tai chi.
But what ultimately convinced him 

was not having to maintain two hous-
es. “If we were spending an extended 
period at Fort Bragg, we wanted a 
place that’s turnkey,” she said.

The 1,200-square-foot condo is 
quite a contrast with their four-bed-
room, three-bath home with a family 
room, two-car carport, tool and pot-
ting sheds and a vegetable garden.

But they do have a yard in Fort 
Bragg, where “we can do puttering and 
gardening. ... The storage will be in the 
garage in Fort Bragg,” she added.

While negotiations quickly broke 
down with the sewing-buddy’s 
daughter — she wasn’t keen on the 
busy street — the house is nearly 
ready for market.

andice and Darren Normoyle 
bought their first home together last 

(continued on page 6)

Riding the wave
(continued from page 3)

At the higher end of the market in Mountain View, this home at 1156 Marilyn 
Drive in the Blossom Valley neighborhood was offered at $1.9 million in March.

M
ichelle Le

Entry level in Mountain View included this home at 1875 San Luis Ave. 
in the Rex Manor neighborhood, offered at $549,900 in March.
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We live where you live. 
We work where you work. 

Our community is your community.

ALICIA NUZZO
VP Risk Management

ALAN BIEN

ALICE NUZZO

ANNIKA LEWIS

PRITI WHATLEY

DIANE SCHMITZ

DEBRA AHN

MYRT BAUER

MARC ROOS

NANCY MANNING

NICHOLAS FRENCH

SYLVIA SEUFFERLEIN

SALLIE MORGAN

THE LEVY TEAM

S:
R: M: 

WAYNE & NICOLE 
GIROUX

W: N: 

BETH TOMPKINS

BRIAN CHANCELLOR

CHARLENE SAWE

DOLORES SHAW

JEANNE MACVICAR

LISA WILLIAMS
VP of Relocation & Business Development

PAT LOONEY

HADAR GORDON

 WWW.SERENOGROUP.COM

(650) 947-2900   369 S . SAN ANTONIO ROAD    LOS ALTOS  
(650) 323-1900   258 HIGH STREET    PALO ALTO

R E A L  E S T A T E
R E D E F I N E D

Vicki
Ferrando

650.947.4719
VFerrando@InteroRealEstate.com

Guy
Blume

650.525.1005
gblume@interorealestate.com

LOS ALTOS    650.947.4700    |   MENLO PARK   650.543.7740

Yvonne Heyl
Jeff Gonzalez

650.947.4694
toyvonneandjeff@aol.com

The Blank-Dew
Team

650.947.4691
TheBlank-DewTeam.com

David
Kim

650.200.0519
David@DavidKimHomes.com

Nisha
Sharma

650.947.4761
nsharma@interorealestate.com

Steve
Klesczewski
650.947.4664

SteveK@interorealestate.com

Suzanne
O’Brien

650.947.4793
sobrien@interorealestate.com

Denise
Welsh

415.999.0727
dwelsh@interorealestate.com

Denise
Villeneuve
650.274.8560

denisev@sbcglobal.com

Andy
Wong

650.947.4727
Andy@AndyRealEstate.com

Isaac & Maryam
Malek

650-948-4848
homes@MalekandMalek.com

Irene
Reed

650.207.1394
ireed@interorealestate.com

Wendy
Scheiter

650.488.3596
wscheiter@interorealestate.com

Lilly
Tamayo

650.947.4743
ltamayo@interorealestate.com

Susan Kramer
Silver

650.947.4760
SSilver@InteroRealEstate.com

The Rodgers
Team

650.947.4508
LRodgers@interorealestate.com

Anna
Salas

650.947.4775/650.714.1141
asalas@interorealestate.com
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Bigger is Better.
We’ve moved and expanded. 

You’ll discover the same great 

fi nds of furniture, accessories 

and jewelry — just more of it.

 SAN CARLOS 
(previously located in San Mateo)

1123 Industrial Rd, Ste A
near Best Buy/Ross 

650.508.8317

SARATOGA
600 El Paseo De Saratoga

408.871.8890 

MOUNTAIN VIEW
141 East El Camino Real

650.964.7212

August. Both are State Farm insurance 
agents, working out of the Palo Alto 
and San Carlos offices respectively.

When strategizing their pur-
chase, they started by choosing two 
real-estate agents, John King, with 
Keller Williams, Palo Alto, and 
Chris Iverson of Intero Real Estate 
Services, Los Altos. At State Farm, 
they each work with many Realtors 
insuring homes.

“We felt like we didn’t want to 
give business to just one. Picking 
two was very difficult,” she said.

But, in hindsight, she wouldn’t do 
that again. Despite her very posi-
tive experience with each of them, 
she said, “It confuses things, makes 
them complicated.”

And buying a house can be com-
plicated enough.

First they looked at where they 
wanted to live — Palo Alto or Wood-
side — then where they could afford 
to live. “That brings up a lot more op-
tions than two to three years ago. We 
looked at options, knew we wanted to 
be in a place with good schools ... and 
proximity to work,” she said.

Although the newlyweds don’t 
have children, they wanted a place 
with good resale value. They soon 
narrowed their choices to San Carlos 
or Mountain View.

“In San Carlos, they have a lot of 
hills. It seemed like we could get a 
little more bang for our buck, but you 
get more hills,” she said, adding that 
it didn’t seem that safe either for her-

self as a runner or for kids playing.
But Mountain View offered that 

combination of community and an out-
door lifestyle that they found ideal.

Normoyle described a day when she 
was moving boxes into their Cuesta 
Park home. One of her neighbors was 
driving by and turned around to come 
by and introduce herself and her two 
sons. Then she invited her over to an 
event they were hosting that night.

“I was blown away. You don’t know 
what to expect. It was that small-town, 
welcoming feel,” she said. And soon 
another neighbor dropped by with 
a spreadsheet showing who lived in 
each house on the block.

As someone who liked to deliver 
Christmas cookies but had been re-
buffed by neighbors when renting in 
San Mateo, Normoyle was delighted 
to find her new neighbors appreciative 
of her baking efforts this year.

When the Normoyles started look-
ing for their starter home, they knew 
how much they could spend but not 
exactly what they could get. Candice 
credits both Realtors with doing a 
great job of listening and showing 
both ends of the spectrum, from a 
home without a kitchen to a com-
pletely remodeled place.

“Then I knew I wanted something 
in the middle: The kitchen was re-

modeled but the rest needs work. It’s 
a sturdy, wonderful home.”

The Normoyles listened carefully 
to their Realtors’ advice: “That’s why 
we hired them. The best advice was, 
‘You found a house you’re interested 
in, here’s what we think it’s worth.’

“They worked well as a team.”
The house they ultimately pur-

chased was an estate sale that they felt 
was listed way too high but had been 
reduced a number of times. So they 
put in a low-ball offer. 

“They flat-out denied it,” she said.
After a few weeks, Normoyle no-

ticed the house was still listed. What 
had begun at $890,000 was now down 

to $850,000. They offered $806,000 
but compromised at $830,000.

“If they had listed it at that, they 
probably would have gotten mul-
tiple offers,” she said, adding, “We 
got lucky.” 

Associate Editor Carol Blitzer 
can be e-mailed at cblitzer@
paweekly.com.

Riding the wave
(continued from page 4)

Single-Family Home Sales

City
Median 
Price
2010

Median 
Price
2009

Median 
Price
2008

2010
DOM

2009
DOM

2008
DOM

# Homes 
Sold
2010

# Homes 
Sold  
2009

# Homes 
Sold
2008

Los Altos $1,550,000 $1,510,000 $1,797,500 54 65 28 334 269 252

Mountain View $902,500 $874,840 $982,000 43 62 27 300 254 235

Palo Alto $1,385,000 $1,334,500 $1,550,000 44 50 26 443 387 356

Los Altos Hills $2,315,000 $2,435,000 $2,420,000 120 98 86 81 68 61

Condominium Sales

City
Median 
Price
2010

Median 
Price
2009

Median 
Price
2008

2010
DOM

2009
DOM

2008
DOM

# Homes 
Sold
2010

# Homes 
Sold  
2009

# Homes 
Sold
2008

Los Altos $760,000 $760,000 $864,000 102 79 27 41 39 33

Mountain View $549,500 $540,000 $597,000 55 65 39 268 287 259

Palo Alto $717,500 $675,000 $801,000 61 61 30 124 85 104

*Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

On the cover: This five-bed-
room, three-bath home in the 
Gemello neighborhood, at 996 
Solana Court, Mountain View, 
was offered at $1.4 million in 
March. Photo by Michelle Le.
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Experience the Difference

Tori Ann Corbett
Alain Pinel Realtors

Cell: 650.996.0123

Email: tcorbett@apr.com

DRE#00927794

My Recent Transactions
 Photo Location MLS # Status
 (Click for Info)

550 Palo Alto Avenue
Mountain View
2 Bedroom, 1 Bath

485 Palo Alto Avenue
Mountain View
3 Bedroom, 2 Bath

605 Yosemite Avenue
Mountain View
3 Bedroom, 2.5  Bath

789 Cedar Avenue
San Carlos
3 Bedroom, 2 Bath

1022 N, 2nd Street
San Jose
3 Bedroom, 2.5  Bath

SOLD

SOLD

SOLD

SOLD

SOLD

http://www.ToriSellsRealEstate.com

In my 
25+ years

 in business,
 I have had 
the privilege 

of selling over 
1,200 properties 

in both ‘hot’ 
and ‘cold’ 
markets.

Whether 
you’re thinking 

of buying, 
selling or just 
want a private 
consultation 
on today’s 

market, 
Please call me!

167 S. San Antonio Rd. Los Altos

1544 Kathy Lane, Los Altos

Picture Perfect
Boasting picturesque curb appeal this charming and inviting home is located on a sought-
after cul-de-sac in south Los Altos. Complimenting this desirable home is a separate 
guesthouse with full kitchen and handicap accessible bathroom. The lush back yard 
with level lawn and sparkling pool with vast brick terrace provides the utmost in privacy. 
Convenient location just moments to Los Altos or Mountain View amenities.

WWW.1544KATHYLANE.COM

JUDY BOGARD-TANIGAMI
650.207.2111

judybogard@aol.com
DRE# 00298975

SHERI HUGHES
650.209.1608
shughes@apr.com
DRE# 01060012
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YOUR LOCAL EXPERTS AT CALIFORNIAMOVES.COM

C O L DW E L L  B A N K E R californiamoves.com

EPPIE LAM
650.245.7883

eppie.lam@cbnorcal.com

PEGGY LEE
650.917.4233 

peggy.lee@cbnorcal.com

DAVE LUEDTKE
650.917.7960

dluedtke@cbnorcal.com

GARY HERBERT
650.917.4222

gary@siliconvlyhomes.com

HANNELORE BLANCHARD
650.917.4209

hblanchard@cbnorcal.com

ALAN HUWE
650.917.4392

alan.huwe@cbnorcal.com

TINA KYRIAKIS
650.947.2260 

tina@tinaismyagent.com

MARGOT GOODMAN
650.917.4218

mgoodman@cbnorcal.com

ELIZABETH THOMPSON
650.949.8508

elizabeth.thompson@
cbnorcal.com

DIANNE  VERNON
650.917.4292

dianne.vernon@
sbcglobal.net

DORA THORDARSON
650.917.8270

dthordarson@cbnorcal.com

ANNE WARD
650.917.7727

award@cbnorcal.com

BEA WALLER
650.917.4343

bwaller@cbnorcal.com

YVONNE GAU
650.949.8513

yvonne.gau@cbnorcal.com

CAROLE FELDSTEIN
650.917.4267

cfeldstein@cbnorcal.com

TERRI COUTURE
650.917.5811

terri.couture@cbnorcal.com

CHARLENE GEERS
650.917.7990

cgreers@cbnorcal.com

VICKI GEERS
650.917.7983 

Vicki@VickiGeers.com

JOANNE FRASER
650.917-5806

joanne@BayAreaRE.com

BARBARA CHANG
650.947.2286

barbara.chang@cbnorcal.com

JAIME & PHYLLIS 
CARMICHAEL

650.917.7992
jaime.carmichael@cbnorcal.com

pcarmichael@cbnorcal.com

ELLEN BARTON 
650.917.7989

ebarton@cbnorcal.com

DAVE BLOCKHUS
650.917.4250

dblockhus@cbnorcal.com

ROBERT BRANDEN
650.917.4210

rbranden@cbnorcal.com

STUART BOWEN & 
JO BUCHANAN

650.949.8506
Stuart.Bowen@cbnorcal.com

650.947.2219
jbuchanan@cbnorcal.com

DANA WILLSON
650.917.4256

www.danawillson.com

SHILPA MERCHANT
650.906.6869

shilpa@shilpamerchant.com

AILEEN LA BOUFF
650.917.4259

www.aileen4homes.com

KIRK MAHNCKE
650.917.7988 

kmahncke@cbnorcal.com

TERRIE MASUDA
650.917.7969

terrie@terriemasuda.com

POLLY NEUMANN &
MARLYS POWELL

650.464.2812
polly.neumann@cbnorcal.com

mpowell@cbnorcal.com

FRANCIS ROLLAND
650.947.2259

frolland@cbnorcal.com

RIC PARKER
650.917.4281

rparker@cbnorcal.com

NARGIS SADRUDDIN
650.917.7971

nsadruddin@cbnorcal.com

SHELLY POTVIN
650.917.7994

spotvin@cbnorcal.com

SATYA 
650.714.1431

ssatya@cbnorcal.com

Page 8 I Spring Real Estate Special Section



496 First Street, Suite 200
Los Altos, CA 94022

650.947.4798 
Pam@PamBlackman.com
www.PamBlackman.com
DRE# 00584333INTERO CHAIRMAN’S  C IRCLE ,  TOP 1%

SOLD by Pam Blackman (partial list)

Buying OR Selling
a Home 
   This Year?

Let My Experience
Work for You!

SPRING REAL ESTATE 2011

A SNAPSHOT OF WHAT’S ON THE MARKET 
IN NEARBY COMMUNITIES

by Zohra Ashpari

earching for the perfect home is often 
a stressful and daunting task, but tak-
ing a step back and evaluating similarly 

priced homes in different neighborhoods can 
help whittle down your choices.

In the Rex Manor neighborhood of Old Moun-
tain View known for its 1950s charm, a three-
bedroom home with a master suite sells for nearly 

$525,000. In the Menlo Park area, one can find a 
similarly sized home for nearly $70,000 less. In 
Palo Alto, a home with a comparable interior size 
costs at minimum $870,000.

Stretch the budget to $800,000 and the 
choices expand to include granite counter tops, 
mature gardens and homes on larger lots.

The following are options that were avail-
able on the market in early March:

$500,000:
MOUNTAIN VIEW
Address: 915 Farley St. List price: $525,000
Bedrooms: 3 Bathrooms: 1.5
Interior: 1,146 sq. ft. Lot size: 5,760 sq. ft.
Date built: 1951

The location of this detached single-family home 
in Mountain View satisfies avid shoppers and nature-
lovers alike. The home is very close to Bailey Park Plaza Shopping Center and less than two 
miles away from the San Antonio Shopping Center. The residence is also surrounded by 
Stevenson, Monta Loma and Rengstorff parks and the Whisman Sports Center, which are 
short drives away. The home’s traditional exterior of white wood contrasts with its luxurious 
interior — kitchen with granite counter tops and deluxe skylights that illuminate the spacious 
living area. 

MENLO PARK
Address: 581 7th Ave. List price: $450,000
Bedrooms: 3 Bathrooms: 2 
Interior: 1,140 sq. ft. Lot size: 4,950 sq. ft.
Date built: 1945

This one-story home is located in North Fair Oaks, 
popularly called “Little Mexico,” because of its sub-
stantial Latino population. The home is equipped with 
a remodeled kitchen and laminate floors, and a gorgeous, expansive front yard. With easy access 
to Highway 101 and Middlefield Road, it is also a short drive away from the Woodside Central 
Shopping Center. Families with small children will find this residence ideal as it is only blocks 
away from Fair Oaks Elementary School and picturesque Hoover Park.

$800,000:
MOUNTAIN VIEW
Address: 730 Cuesta Drive List price: $829,000
Bedrooms: 3 Bathrooms: 2
Interior: 1,178 sq. ft. Lot size: 8,892 sq. ft.
Date built: 955

Across the street from the green fields of Cuesta 
Park, this property also enjoys a view of the hills in 
Rancho San Antonio. The home has recently been updated with a new roof and refinished 
hardwood floors. Granite counter tops and an elegant fireplace in the living room give the home 
a lush, yet inviting aura. Other highlights include its proximity to public and private schools 
(Mountain View and St. Francis high schools, Bubb Elementary School) and to downtown 
Mountain View.

MENLO PARK
Address: 2045 Menalto Ave. List price: $849,000
Bedrooms: 3 Bathrooms: 1 
Interior: 1,090 sq. ft. Lot size: 7,350 sq. ft.
Date built: 1949

This vintage Willows home with its lovingly de-
signed landscape radiates a rustic charm worth con-
sidering. Its front yard of pink roses, mature fruit trees 
and stone paths and patios creates a simple and serene atmosphere. The home features a wood-
burning fireplace, double-paned windows with wooden blinds, and honey-toned hardwood 
floors. Although secluded, the property is easily accessible to Highway 101. 

M
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by Sarah Trauben
uying a duplex, or any multiple-unit property, could 
be the first step to single-family home ownership, 
local Realtors say.

Fewer people are competing to buy more than 20 duplexes 
on the market in Palo Alto, Mountain View and Menlo Park 
than to buy comparably priced single-family homes. Multi-
unit property prices have been slower to recover from the 
housing market slump, so first-time homebuyers — or fledg-
ling investors — are in a position to “buy low,” Nancy Stuhr, 
a Los Altos-based Coldwell Banker Realtor, said. 

“It’s a great way to get your foot in the door,” Stuhr, with 20 
years’ experience in Mountain View real estate, said. “Most 
of the people that I see interested in (occupying one unit and 
renting out the other) are interested in building their net worth 
while moving up to a single-family home.”

While some duplexes are comparatively priced to or even 
more affordable than a single-family home, financing duplex 
purchase may be more expensive at first, DiPali Shah, a Cold-
well Banker, Palo Alto, Realtor, said. A duplex buyer would 
need to pay between 25 and 35 percent of the total cost of 
the home as a down payment. The steady income from hav-
ing tenants, however, helps compensate for the higher initial 
cost, especially in the low-vacancy areas on the Peninsula, 
she said.

“You really need more of a down-payment for a multi-
family residence, but the extra income really pays off,” Shah 
said.

Duplex properties are often sold by retirees, who spent 
some time as owner-occupants and then traveled, local  

Realtors said. Such an arrangement helps owners build their 
income, write off some maintenance costs as business ex-
penses, and ensure a steady monthly income, Stuhr said.

New buyers can build their home equity and pay off the 
mortgage faster because of income from tenants, she said.

“The advantage is that you have someone helping you with 
the mortgage,” she said.

First-time investors in multi-family residences should keep 
in mind, of course, that the flip side of this income is taking 
on the responsibility of becoming a landlord. Maintenance 
costs that might be put off for a single-family property be-
come more pressing matters.

“Being a landlord can sometimes be challenging, so a pro-
spective buyer has to be up for the pros and cons associated 
with becoming a landlord,” Shah said. “It’s like having a sec-
ond job.”

Living in a unit beside tenants — becoming a neighbor 
— means being available to address any concerns, even at 
inconvenient times.

Shah’s friend and associate Walter Kanytski, who worked 
as an engineer when he first bought a five-plex on Cowper 
Street in the 1980s and lives in one unit on the property, said 
being a landlord and being responsible for maintaining his 
neighbors’ units initially presented a challenge. “It was OK, 
though: I even had fun.”

Tenant decorum can be variable, and landlords may need 
to clean the messes of their tenants’ mistakes and be privy 
to their personal tragedies and failings. Kanytski recalled 
a tenant whose interpersonal life was turbulent. A playful, 
friendly character, he didn’t have any anger towards her and 
remembered her fondly. It may take a certain disposition to 
become a neighbor-landlord, Shah said.

“You have to stay on your toes,” she said.
Kanytski’s advice for potential investors was the oft-repeat-

ed real estate slogan “location, location, location!” Buying 
a well-situated multi-family residence helps to ensure that 
tenants pay their rents reliably and establish friendly relations 
with their landlord, he said.

It’s not a struggle to keep his units occupied in the sought-
after Palo Alto housing market, Kanytski said, with his last 
period of vacancy more than a year ago. And while his deci-
sion to deal with rent personally means he must return from 
travels every month, the steady income has translated into 
trips to Ukraine, Greece and Turkey in the last year.

“I wouldn’t be as well off if I hadn’t invested,” he said. 
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WE MEASURE QUALITY  
BY RESULTS

R E A L  E S T A T E  S E R V I C E S ®

INTERO

The Power of Two!

Is Quality Important to You?

Direct (650) 947-4694
Cell (650) 302-4055

DRE# 01255661

Direct (650) 947-4698
Cell (408) 888-7748

DRE# 00978793

This duplex at 1005 Miramonte Ave., near downtown 
Mountain view, was listed at $799,000 in March.

BUYING A DUPLEX CAN BE A WAY TO 
GET ONE’S FOOT IN THE DOOR M

ichelle Le

This duplex at 521 Tyrella Ave. in the North Whisman neigh-
borhood of Mountain View was listed at $785,000 in March.
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by Peter Maxwell
he Crossings in Mountain View is a peace-
ful housing community that lies between 
San Antonio Road, Showers Drive, Cali-

fornia Street and the Caltrain station.
Once the location of an auto mall, The Cross-

ings was built in 1994 into a 540-unit neighbor-
hood, according to the United States Environmen-
tal Protection Agency’s “Smart Growth” website. 
It now boasts a close-knit community that was 
awarded the Outstanding Planning Award by the 

American Planning Association in 2002.
“The neighbors are nice, there’s diversity and 

it’s safe with close access to grocery stores,” said 
Kenneth Salisbury, who has been living at The 
Crossings with his family since 2003.

Salisbury and other Crossings residents don’t 
overestimate the proximity of stores and other 
facilities. A Safeway is situated across the street, 
and Trader Joe’s is about a 10-minute or less walk, 
in the nearby San Antonio Shopping Center. 

Salisbury enjoys going to downtown Moun-
tain View on Castro 
Street, about a 10-
minute drive.

“I spend a good deal 
of time poking around 
the bookstores and 
restaurants,” he said.

The housing com-
munity even has three 
of its own “parks,” as 
homeowner Yalena 
Marino, who lives at 
The Crossings with her 
husband and two kids 
since 1996, calls them. 
They are really just 
large strips of green 
lawn areas; one has a 
gazebo and the other 
a playground structure 
for neighborhood chil-
dren to play on. Resi-
dents take their dogs to 
play together in these 

areas as well.
This comforting, “just ask next door for some 

sugar” atmosphere is what Marino likes most 
about The Crossings. 

“(The Crossings) isn’t spread out, it’s very close 
knit, the people are very nice,” Marino said, “You 
don’t need a large home when they are efficient 
and there’s lots of commons areas.”

Marino’s children used to play with the other 
kids in The Crossings; the younger children can 
be seen riding scooters or bicycles up and down 
the blocks. Salisbury says the diversity in the area 
is good for the children.

Salisbury and Marino say the interaction at The 
Crossings doesn’t stop with the dogs or the chil-
dren. The community holds monthly housing-asso-
ciation meetings and co-coordinated garage sales, 
and many houses display Neighborhood Watch 
markers. Many of the residents are in the middle 
to upper-middle class bracket and often come from 
academic or tech-industry backgrounds. The area 
is full of young professionals, Marino said.

Despite all of the above, The Crossings has a 
couple of nagging problems. 

The San Antonio Caltrain Station, which is a 
short walk away and used by Salisbury and Ma-
rino’s families to easily reach places such as Palo 
Alto and San Francisco, may be left unused by 
Caltrain if its budget woes continue to fester.

“The Crossings was designed as a commuter-
oriented place; ideally people wouldn’t have to 
use their cars,” Salisbury said. But if the station 
closes, they might have to, which may in turn 
exasperate the already tight parking or even drop 
the value of the homes, he said.

Also, Salisbury says it’s well known that the 
heating systems the contractors put in don’t work 
very well.

“The heating upstairs doesn’t always make 
it downstairs,” he said. “That’s just nit-picking 
though.” 
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TRANSIT-FRIENDLY HOUSING THAT’S CLOSE TO SHOPPING

1610 SARA LANE            $1,199,000

1620 SARA LANE            $1,199,000

300 MARIPOSA               $1,250,000

1630 SARA LANE            $1,250,000

Spring 
has Sprung

in Downtown Mountain View

*Buyer to verify schools

185 ELDORA DRIVE

KIM COPHER
Coldwell Banker  Los Altos - San Antonio

Direct: 650-917-7995 
DRE License Number: 01423875

kim.copher@cbnorcal.com | www.justcallkim.com
No one knows your neighborhood like your neighbor.

Just Listed
Call for Price

Open Sat & Sun 10:30-4:30
4 bed/2.5 bath/2 car garage

Open Sat & Sun 1:30-4:30
Located off Mariposa

4 bed/3 bath/2 car garage

Open Sat & Sun 1:30-4:30
Located off Mariposa

4 bed/3 bath/2 car garage

Open Sat & Sun 1:30-4:30
4 bed/3 bath/2 car garage

Open Sat & Sun 1:30-4:30
Located off Mariposa

3 bed+den/3 bath/2 car garage

CHILDCARE AND 
PRESCHOOLS (NEARBY):  
Oak Tree Nursery School, 2100 
University Ave.
FIRE STATION: No. 3, 301 N. 
Rengstorff Ave.
LOCATION: between San 
Antonio Road, Showers Drive 
and California Street
NEIGHBORHOOD 
ASSOCIATION: Separate 
associations for condominiums, 
townhouses, row houses and 
single-family homes; all run by 
Nagi Chami, CEO of Tri-State 
Enterprises; 650-210-0085 
PARKS: Concord Circle and 
Sondgroth Way, Beacon Street 
and Laurel Way; nearby: Klein 
Park, Monta Loma Park
POST OFFICE: Mountain View, 
211 Hope St.
PRIVATE SCHOOLS 
(NEARBY): Gideon Hausner 
Jewish Day School, 450 San 
Antonio Road, Palo Alto
PUBLIC SCHOOLS: Los Altos 
School District — Covington 
Elementary School, Egan Junior 
High School; Mountain View-
Los Altos Union High School 
District — Los Altos High 
School
SHOPPING: San Antonio 
Shopping Center, strip shopping 
on California Street

FACTS

Rie Kawai trims her rose garden in front of her new home at The Crossings. 
She and her husband were attracted by the closeness to public transportation 
and shops and the friendly environment.
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